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REINSURING EXCESS RISKS 

PRESENT-DAY PRACTICES -HERE. 

Actuary J. C, Cameron Discusses Sub- 
ject with Special Reference to 


Prevailing Experience. 





The reinsurance. of excess risks is 
ngaging the attention of actuaries 
this country and abroad. Some 
interesting and important thought has 
‘ed on the subject, notably 
Henry Moir, of the Home 
York, Actuary J. C. Cam- 
Great Southern Life, of 
, and others. 





Actuar Cameron recently delivered 

n address on the subject before the 

Texas Li Convention at Paris, Texas, 

and the subject is of such present, in- 

ind portance that it is repro- 

juced in full in The Eastern Under- 
writer. The address follows 

Actuary Cameron’s Address. 
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rong side for several years after the 
ement, and from the point of 

the stockholders it is desirable 

to fix the maximum policy at a con- 
derab lower amount during this 
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company has begun to make progress, 
even although the surplus is a very 
low one. In such cases the amount of 
surplus in itself indicates very strongly 
during the early years both the amount 
of business which should be attempted 
and the maximum which should be re- 
tained. 
Methods of Reinsurance. 

Reinsurances are effected in several 
different ways. Under one very com- 
mon plan, sometimes called coinsur- 
ance, the company giving off the re- 
insurance (which will be referred to 
hereafter as the principal company) 
may transfer a portion of the risk to 
the reinsuring company at exactly the 
same rate of premium as it receives. 
The reinsuring company in _ return 
guarantees the pro rata share of all 
benefits allowed by the other company. 
Under such a plan it seems proper that 
the reinsuring company should pay 
practically the same commission as is 
allowed by the principal company, and 
aiso pay its pro rata share of medical 
and inspection expenses. When the 
original policy, i. e. the policy or poli- 
cies originally issued by the principal 
company, is a participating one this 
method may involve payment by the 
reinsuring company of dividends great- 
er than it would allow on similarly 
rated policies to its own policyholders. 
To avoid this objection the plan has at 
times been employed by two or more 
companies of giving off reinsurances 
between themselves at very low non- 
participating rates, whether the 
original contract is participating or 
not, with an initial commission to off- 
et the mortality profit of early years, 
and this latter method would seem to 
be quite an equitable one, always pro- 
vided the best of good faith were kept 
between companies. It would be desir- 
able also to have a certain measure of 
reciprocity, although the necessity for 














his does not seem to be so strong as 
in a case where the reinsuring com- 
pany is at a greater advantage as com- 
pared with the principal company. 
Another and extremely popular plan, 
( n pract the | ye in force 
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face amount less reserve) under all 
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creases very rapidly and later on if the 
policy remains in force may become 
negative. In other words, at 
an early date it is holding a consid- 
erably lower figure than it is capable of 
retaining and ultimately it may be 
placed in the paradoxical position of 
gaining by the insured’s death, and that 
without having any Jegal interest in his 
life Take for instance the case of a 
$10,000 policy on the 20-Year Endow- 
ment Non-participating plan, the rein- 
surance let us say being for $5,000 
Should the insured die in the 20th year 
it is evident that under the above de- 
scribed plan the principal company 
would make a gain of nearly $5,000 

a much greater sum than they would 
have expended in reinsurance  pre- 
miums, even if the life were of a fairly 

(Continued on page 7.) 
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Great Southern Life Insurance Co., Houston, Texas 










J. T. SCOTT, Treasurer 


OUR RECORD 


Commenced Business Nov. 1, 1909 


J. S. RICE, President 


Insurance 
in Force 
Gross Assets (Paid-for 


Dec. 31, 1909 


$655,004.93 $992,000 
Dec. 31,1910 1,057,016.02 5,352,260 
Dec. 31,1911 1,128,912.85 10,057,028 
Dec. 31,1912 1,306,689.41 14,859,856 


For Agency Contracts address 


O. S. CARLTON, Vice-President 
HOUSTON, TEXAS 











The State Life Insurance Company 
INDIANAPOLIS 


Not The Oldest--Not The Largest--Just The Best 


TEN MILLION DOLLARS 


Deposited With The State of Indiana For The Sole Protection of 
Policyholders 
* 


Good Territory and Remunerative Contracts for Men Who Can 
«Do Things’”’ 


Address CHARLES F. COFFIN, 2nd Vice President 
1231 State Life Building 
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Philadelphia Life Insurance Co. 


North-east Cor. Broad and Sansom Streets 
Philadelphia, Penna. 











We Have Found The Ideal 


YOU SHOULD SEE A SAMPLE 


Our 20 Pay Life 


Just at this time there are several 











Special Cash Payment Policy 


good openings in Pennsylvania 


Write For Direct Agency Agreement 


Security Life Insurance Company 


of- America 


W. 0. JOHNSON, President - The Rookery, Chicago 
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INTEREST GROWS IN OREGON 


ASSOCIATION’S ACTIVE 





PLANS. 





Adopt Evening Meetings with Discus- 
sion—Preparing for Entertain- 
ment of Pres. Sills, 





Portland, Ore., April 25—The monthly 
meeting of the Life Underwriters’ Asso- 
ciation of Oregon was held at the Com- 
mercial Club in Portland, Monday even- 
ing, April 21st. 

‘The Oregon Association, following the 
initiative of the Puget Sound Associa- 
tion, has adopted the evening meeting 
system, with “Leader Papers” to be fol- 
lowed by discussions or five minute 
talks on various topics. The first paper 
read was presented by D. C. Herrin, 
manager of the Union Central Life Ins. 
Co. on the subject, “The benefits of As- 
sociation in Life Insurance Work.” The 
paper was afterward discussed in an 
interesting and lively manner, by sev- 
eral managers and general agents pres- 
ent. 

A new constitution was adopted, pro- 
viding for four types of members; ac- 
tive, consisting of managers and general 
agents; associate, consisting of special 
agents and solicitors in Portland; non- 
resident, consisting of life insurance 
field men, residing outside of Portland; 
and honorary, consisting of those in- 
terested in life insurance, who care for 
membership whe do not come under the 

‘heading of the above mentioned divi- 
sions. 

President Ward appointed a special 
committee to arrange for the banquet 
to be given 2n Thursday evening, May 
29th, in honor of the visit of President 
Sills, of the National Association. Four 
other invited guests will be present as 
speakers; President William Ladd of 
the Columbia Life and Trust of Port- 
land; President A. L. Mills of the Ore- 
gon Life, a representative physician and 
a representative lawyer will complete 
the list of speakers for the occasion. 

Following the banquet, on the next 
day, it is expected that a number of 
Portland men will accompany President 
Sills to Tacoma and Seattle to be pres- 
ent at the banquet te be given at 
Tacoma on Saturday night and at the 
Insurance Congress of Pacific North- 
west General Agents to be held in 
Seattle, Monday and Tuesday of the 
week following 

President Ward of the Oregon Asso- 
ciation is actively engaged in an ef- 
fort with H. S. Jackson, District Agent 
of the Columbia Life and Trust of 
Walla Walla, Wash., in the organiza- 
tion of a local association at Walla 
Walla. It is hoped that this association 
may be organized prior to the visit of 
President Sills 

One active and twelve non-resident 
members were admitted, and the Asso- 
ciation welcomed to its midst Frank M. 
Bradley, who has recently come to Port- 
land, Oregon, from Portland, Maine, as 


General Agent for the Provident Life 
and Trust. Mr. Bradley responded to 
the call of President Ward and told the 
Oregon boys that he was glad to be 
with them. Incidentally, climatic con- 
ditions in the Pacific Northwest are at- 
tracting a number of good easterners 
to this land of opportunity, and Mr. 
Bradley is one cf them. 





EQUITABLE MAKES RECORD LOAN. 





In Connection With Erection of Office 
Building on Old Site, Society 
Advances $20,500,000. 





T. Coleman du Pont of Delaware and 
his associates, forming the Equitable 
Office Building Corporation, took title 
last week to the block formerly occu- 
pied by the old Equitable Building, 
bounded by Broadway and Nassau, 
Cedar and Pine streets. At the same 
time the new owners gave to the 
Equitable Life Assurance Society a 
mortgage of $20,500,000 to run until May 
1, 1974. According to the record as filed 
in the Register’s Office, it is to be paid 
in gold, a designation which is very 
unusual in the recording of mortgages. 

This mortgage is the largest that 
ever has been placed on a single piece 
of New York real estate. The recording 
tax was $102,500. The mortgage in- 
cludes a loan of $7,000,000, made yes- 
terday by the Equitable Life Assurance 
Society on the new thirty-six-story 
office building for which plans have 
been drawn. It is to bear 2 per cent. 
on all money advanced on the $7,000,- 
000 up to May 1, 1919, and thereafter 
the rate will be 5 per cent., payable 
semi-annually, on the remainder of the 
principal and interest. 

The Equitable block, which has been 
called the most valuable block in the 
city, is assessed by the city at $9,500,- 
000, but the selling price was said to be 
close to $12,000,000. The new building, 
which is estimated to cost fully $10,- 
000,000, will add another skyscraper to 
the large number in the lower part of 
the city. Many suggestions have been 
made since the destruction of the old 
Equitable Building over a year ago by 
fire that the block should be kept free 
of a high building as a necessary 
breathing space for that part of the 
city. 

The Equitable Office Building Corpo- 
ration was incorporated in Albany a 
few days ago with a capital of $400,- 
000. Mr. du Pont, Lewis L. Dunham, 
and Ross A. Mackey were named as di- 
rectors. 





Authority for Fraternals. 





The Assembly has passed Senator 
Ramsperger’s bill amending the insur- 
ance law authorizing the issuance of 
certificates of authority by the Super- 
intendent of Insurance to fraternal 
societies to do business in another 
State or territory which extends like 
privileges to corporations to do busi- 
ness in this State. 


MANY POLICIES MATURE BARLY 


YEAR’S RECORD OF TRAVELERS. 





During 1912 Nearly 1,000 Died Within 
Twenty Years—Over 4 Per Cent. 
Paid One Premium Only. 





Among the most remarkable statis- 
tics in the actuarial departments of the 
life insurance companies, are the num- 
ber of policies that mature during the 
first few years. Recently The Eastern 
Underwriter published the results of the 
experience of the New York Life on pol- 
icies that matured during last year and 
this showed that 114 policyholders died 
within twelve months after taking out 
their insurance. The total claims 
amounted to $362,084. 

The Travelers of Hartford has pre- 
pared similar statistics which shows 
that during 1912 45 policies matured 
which had not been in force more than 
twelve months. Forty-six were in their 
second and nearly 1,000 policies matur- 
ing in 1912 were less than twenty years 


in force. A table of these figures shows: 
No. Amount 
Died ist Year ...... 45 $95,960.50 


Died 2d Year 122,913.00 
Between 3d to 5th 

| On ee 111 305,094.35 
Between 6th to 10th 

. 2a 193 515,203.47 
Between 11th to 20th 

J aes 287 867,123.02 
After 20 years ...... 286 607,804.20 

BE. baw Re ease 968 $2,514,098.54 


All these men apparently started with 
an equal chance of a long life, yet 4.6 
per cent. of all the insured who died 
during the year paid just one premium. 
Practically 9.4 per cent. of the above 
died within two years of the time they 
took out their insurance, 41 per cent. 
died within ten years, and 70 per cent., 
within twenty years. 





LIFE POLICY IN BANKRUPTCY. 
United States Supreme Court Holds 
That Cash Surrender Value Only 
Passes to Trustee. 








In an opinion to-day construing the 
bankruptcy law, Justice Day of the 
Supreme Court laid down the rule that 
a life insurance policy, insuring the life 
of a bankrupt, is the property of the 
trustee in bankruptcy, providing it has 
a cash surrender value and that the 
bankrupt debtor may retain the policy 
only on condition that he pay over to 
the trustee in bankruptcy the amount 
of such cash surrender value at the 
time he becomes a bankrupt. Several 
cases were before the court involving 
this question in cases where the insur- 


ance policy had no cash surrender 
value. 
The court held that the insurance 


policy did not pass into the hands of 


the trustee as a part of the bankrupts’ 
estate. 

The status of an insurance policy in 
bankruptcy proceedings was fixed in 
the case of Charles C. Burlingame and 
others against Charles M. Crouse of 
Syracuse, N. Y. T, A. McIntyre, of the 
insolvent firm of T. A. McIntyre & Co., 
transferred to the firm shortly before 
his death two large insurance policies 
which were afterward transferred to 
Crouse for loans. Crouse Kept up the 
payments and when Mclntyre died re- 
ceived $106,000. Burlingame and other 
creditors contended that this constituted 
a preferential payment to Crouse, but 
the lower court sustained Crouse’s 
right to the money. This decision was 
affirmed by the Supreme Court. In the 
case of the policy held by Banajah 
Andrews of Moorestown, N. J., who 
died in 1910. and who also was a bank- 
rupt, the payment on the policy was 
made to the trustee in bankruptcy, and 
this decision was reversed by the 
Supreme Court. 





PHILADELPHIA LIFE CHANGES. 
Jackson Maloney Made Manager of 
Agencies, Succeeding James H. 
Perry, Who Goes Into Field. 








Jackson Maloney, heretofore mana- 
ger of the contract department of the 
Philadelphia Life Insurance Co., has 
been made manager of agencies of the 
company. Mr. Maloney is a son of 
President Andrew J. Maloney, and he 
has risen in the service of the Philadel- 
phia Life through merit, taking an ac- 
tive part in the development of the 
company. Mr. Maloney succeeds James 
H. Perry in this important position. 

James H. Perry heretofore manager 
of the agency department of the Phil- 
adelphia Life, and vigorous in extend- 
ing its activities, has been appointed 
general agent for the Company in New 


Jersey, making headquarters at Tren- 
ton 
W. C. Clowney, superintendent of 


the Company's agents, was likewise 
anxious to take a direct field post, and 
has been given the general agency for 
the territory contiguous to Philadelphia. 


UNION MUTUAL LIFE PROMOTIONS 





Sylvan B. Phillips Elected Second Vice- 
President—Harold D. Lang Made 
Assistant Secretary. 





At the meeting of the board of direct- 
ors of the Union Mutual Life Insurance 
Co. of Portland, Me., held this week, As- 
sistant Secretary Sylvan B. Phillips was 
elected second vice-president of the 
company, and Harold D. Lang was 
elected assistant secretary, succeeding 
Mr. Phillips. President Richards an- 
nounced also that Ludwell L. Howison 
had been appointed assistant to the 
president 





A receiver has been appointed for 
the Empire Life of Seattle, Wash. 





STRENGTH OF i 
GIBRALTAR *| || 








ance. 


FORREST F, DRYDEN, President 


The Prudential Monthly Income Policy 


has achieved one of the greatest successes in life insur- 
The beneficiary is SURE of continued support. 
The Prudential wants representatives to sell this and 
its other attractive policies. 


THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 
Home Office, NEWARK, N. J. 


Incorporated as a Stock Company by the State of New Jersey 


Write us 
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NEW YORK LIFE STATISTICS 


MARCH PAYMENTS SIX MILLIONS. 





Ages and Causes of Death with Pneu- 
monia Leading—Classification of 
Sesepetons. 


In March, the New yw York Life paid to 
living policyhoiders and beneficiaries in 
death claims, cash values, dividends and 
annuities, the sum of $6,072,158.78. Of 
this amount #3,729,968.90 was paid to 
6,154 living policyholders, and $2,342,- 
189.88 was paid to the beneficiaries of 
788 people who died, the living thus re- 
ceiving $1,387,779.02 more than the ben- 
eficiaries of the dead. 

The occupations of the deceased were 
as follows: 

Lives Amount 
Farmers and. their 

OE i Saviciscxs 78 $184,315.48 

Manufacturers 


their employes .... 146 323,982.66 


Merchants and their 
GUGIOFES 2... .2200% 367 1,320,751.66 
Professional Men .... 77 259,556.77 
eee 11 68,599.39 
Other Occupations ... 109 193,983.92 
WE oo inden ad eaareys 788 $2,342,189.88 


*Included in above were 44 women in- 
sured for $63,366.70. 

Following are the death causes of the 
788 people who died in March: 
Pneumonia .. 


I oo facia ear dcwr ib sd i 86 
SN IID cs: aig 5 0th tice 8 apnea 86 
SEL, oo wan 6aia cs baw a eae wedaee 82 
ree ree re eee 54 
Cancers and TUMOrs ....ccsicesccss 50 
I  O ias har Ne card we eae vane hOCOE 40 
SEE OE PURCRAOE 0:0. bca-cnencaveker 27 


sestive Organs ...... 20 
Anemia, etc. ein 


Diseases of Di 
Blood Poisoning, 
Spinal Disease 
Paralysis 
I 55 5. Seek intercon’ Wlpich invicta the Ba 17 


ay ee eer are a 16 
Bronchitis, Pleurisy, ete ....... ae” 
ED VON os cacevaweckies enaunas 10 
POUNCIE ori ie dcensdenwees aa. 2 
NE sce wh SG, a 0 did me Oln'o 6 


Rheumatism 
Nervous Prostration, Congestion of 
a aa ene ee 2 
All other Caus¢ 
The showing 
as follows: 


as to age at death was 





Lives Amount 

30 Years of age and 

under ih accarole 42 $85,678.26 
Between 30 and 40... 127 259,819.16 
setween 40 and 50... 225 799,354.24 
Between 50 and 60... 204 578,797.24 
SO MP oc és edwencd 190 798,540.98 

"Total ... Lesign ae 2,342,189.88 

*Included in above were 44 women in- 
ured for $63,366.70 


Assignment of Life Policy. 


In deciding the case of the ‘North- 
western Mutual Life of Milwaukee 
against Lillian G. Wright and the 
Superior Trust Co., and* Bmily S. 
Keller and Lillian E. Hester, opposing 
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defendants and claimant, the Wisconsin 
Supreme Court has ruled that where 
the holder of a life insurance policy 
expresses an intention to assign his 
policy in favor of certain persons, and 
carries it out to the extent of writing 
out an assignment and filing a copy of 
it with the insurance company, the as- 
signment will be valid, even though he 
fails to deliver the original to the 
persons in whose benefit it is made. 





NEW ENGLAND MUTUAL AGENTS. 





Vice—-Pres. D. F. Appel and Supt. of 
Agents Hastings to be at Annual 
Gathering. 





There is every indication that the 
gathering of New England Mutual Life 
general agents to be held in Chicago 
next Wednesdsy and Thursday, will far 
surpass the meeting held last year 
which was the first annual gathering of 
the General Agents Association of the 
company. Vice-President D. F. Appel 
and Superintendent of Agents Glover S. 
Hastings will be present and both will 
make addresses. The sessions which are 
to be held in ihe Congress Hotel, will be 
presided over by Robert J. Guinn, of At- 
lanta, president of the association. 

A program of exceptional interest 
and excellence has been arranged and 
includes discussions on many important 
topics. After the preliminary address- 
es, the general subject that will be dis- 
cussed is “Greater Efficiency—ithe Ob-. 
ligation of Every General Agent.” C. 
D. Mill will speak on “Personal Pro- 





CALL ON COMPTON 





The Service Route to Success 


By the Compton way, every client 
becomes a champion of your business 


COME IN AND TALK IT OVER—CALL TO-DAY 
WILLIAM N. COMPTON, General Agent 






Smiter — 


Ee INSURANCE COMPA iy 


BOSTON MASSACHUSE 
220 BROADWAY 
PHONE 6030-6031 CORTLAND 


CALL ON COMPTON 


CALL ON COMPTON 
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IN FACT, AS WELL AS IN NAME { 


STATE MUTUAL ute insurance company 


JOHN W. MADDOX, President 
Rome, Georgia 
Offers to good producers some excellent territory in Georgia, Alabama, 


Arkansas and Florida, where the Company is well and favorably known 
and where your success will be measured by your work. 


If interested, take A. B. UTTER, Agency Manager, - wat se... 


the matter up with 








duction;” A. ©. Utter has for his sub- 
ject, “Methods and Problems of Organi-| 
zation;”’ and A. H. Curtis will speak on 

“Community Power Service and Bust 
ness Activity.” 

Edward W. Allen of New York, will 
discuss “Conservation’’ as applied to 
company, character, agents, policyhold- 
ers and stopping leakage. 

“The Policy Contract” will be the 
general subject for the morning session 
on Thursday. W. M. Dunbar and A. J. 
Mann will discuss “Its Salient Feat- 
ures” and “Its Intelligent Presentation.” 
After general discussion Superintendent 
of Agents Glover S. Hastings will ad- 
dress the agents and the afternoon will 
be devoted to general discussion with 
Medical Director Dwight as the only 
formal speaker for that session. 

The company will entertain at a din 
ner to the gen®ral agents in the evening 
at which Assistant Superintendent of 
Agents F. T. Partridge will act as toast- 
master. 





Celebrates Tenth Anniversary. 





The Guaranty Life of Davenport, 
lowa, celebrated its tenth anniversary 
by writing a large increase in new 
business. The company wrote its first 
policy in 1903. It was then an old line | 
mutual company, but in 1910, by vote! 
of the policyholders, it changed to the 
stock basis and now operates on the 
non-participating plan. August E. Stef- 
fen is president and L. J. Dougherty 
secretary and general manager. At the 


present rate; the company should write 
about $2,000,000 in business this year 





If You were Buying Life Insurance 
which Company would You Choose ? 6. 359, 


Centra! always in mind—the argume: 





1850 1913 | 


THE UNITED STATES LIFE INSURANCE COMPANY 


IN THE CITY OF NEW YORK 
ISSUES GUARANTEED CONTRACTS 
Good men, whether experienced in life insurance or not, may make direct contracts with this 

Company, for a limited territory if desired, and secure for themselves, in addition to first year’s com 
mission, a renewal interest insuring an income for the future. Address the Company at its Hom 
Office, 277 Broadway. New York City 

JOHN P. MUNN, M. D., President 
f CLARENCE HN KELSEY, Pres. Title Guarantee and Trust Co. 
EDWARD TOWNSEND, Pres. Importers and Traders Nat. Bank 


FINANCE 
COMMITTEE (WILLIAM H. PORTER, Banker 








REMEMBER 


The Texas Life Insurance Company 
OF WACO, TEXAS 
Is the pioneer life insurance company of 
the Southwest 
ATTRACTIVE POLICIES and LIBERAL CONTRACTS 








TERRY Se Remegrey 











Extracts from Report of Examination of 


SOUTHWESTERN. LIFE INSURANCE CoO. 
By the State of Texas, July 2, 1912 


“The affairs of the Company are most ably managed, and 
all its records are in excellent shape. 

“The treatment of policy-holders has been fair and equitable 
and claims have been promptly paid. Evidences are not lacking 
that the Company enjoys the confidence of the insuring public. 
a confidence apparently well deserved.” 








Would you choose the one that would earn interest of only 4.79%—the 
average interest earned in the past 20 years by the 28 leading companies for 
their policy-holders? Or would you choose the Union Central, which in the same 
period has earned an average interest of 6.35%? 

We are sure that you wouldn’t hesitate a minute about choosing the Union 
Central, for the Union Central’s highest-of-all dividends make its net premium rate 
lower than that of any other company; and other things being equal, low cost is the 
big thing you would look for in life insurance. 

In selling i insurance, therefore, k —, pot argument of the Union 

nt that will 


“Net Premium Rate Lowest of All” 


For choice open territory, address Jesse R. Clark, President 
or Allan Waters, Supt. of Agents. 


Che Union Central Life Insurance Company, 


OF CINCINNATI 









Ai ve, 














get you the business every time, 
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Kenia ON 


May 1, i918. 











WICHIGAN LIFE BUSINESS 


YEAR’S PREMIUMS OVER $15,000,000. 








Report of Insurarice Department Shows 
Increase of $16,000,000—Company 
€hanges in State. 





The preliminary report of the Michi- 
gan Insurance Departinetit shows that 
the amount of life insurance issued last 
year was approximately $16,000,000 
greater than in 1911. A eomparison of 
the two years follows: 

1911 1912 
Policies iss’d 


amount ..$75,292,30615 $91,650,244 06 
In force De- 
cember 31.391,332,869 26 462,880,493 80 


Prem's rec’d 13,417,15941 15,123,642 52 
Losses ine’d 3,980,028 78 5,338,522 14 

The following companies not appear- 
ing in the last preliminary report of the 
department have since been authorized 
to do business in Michigan: 

Cleveland Life Insurance Co., Cleve- 
land, Ohio; Gem City Life Insurance 
Co., Dayton, Ohio; Great Northern Life 
Insurance Co., Wausau, Wisconsin. 
The Roman Standard Life Insurance 
Co. of Manistee, Michigan incorporat- 
ed under the laws of the State of 
Michigan as a legal reserve company 
with a paid up capital of $100,000, was 
authorized by the Commissioner of In- 
surance to commence business on the 
seventeenth day of September, 1912, 
and has on deposit with the State 
Treasurer securities amounting to 
$100,293.78 for the protection of all 
policyholders. 

Co-operative—Guarantee Fund Life 
Association, Omaha, Nebraska; Illinois 
Bankers Life Association, Monmouth, 
Illinois; Masonic Mutual Accident As- 
suciation, Springfield, Massachusetts. 

Fraternal—The American Fraternal 
Stars of Grand Rapids and the Order 
of Owls of Lansing, Michigan, both in- 
corporated under the laws of the State 
of Michigan, as fraternal beneficiary 
societies, were authorized by the Com- 
missioner of Insurance to commence 
business on May 21st and September 
13th, 1912, respectively. 

The Hartford Life of Hartford, Con- 
necticut, reinsured all of its legal re- 
serve business with the Missouri State 


Life of St. Louis, and ceased doinx 
business in the State, 
The Finnish Mutual Life Insurance 


Co. of Hancock, Michigan, an assess- 
ment life insurance company, reinsur- 
ed all of its business with the Pre- 
ferred Life Insurance Co. of America of 
Grand Rapids, Michigan, June 25th, 
1912. 

The Assurance League of America of 
New York city, New York, reinsured 
all of its business with the Order of 
the Golden Seal of Rouxbury, New 
York, December 10th, 1912. This 
society is not authorized to transact 
business in this State. 

The American Nobles of Waterloo, 
lowa, reinsured all of its business with 
the Fraternal Union of America of 
Denver, Colorado. This society was 
authorized by the Commissioner of In- 
surance to transact business in this 
State, February 18th, 1913. 


Fraternal Neighbors, Grand Rapids, 


Michigan, and L’Union St. Joseph du 
Canada, Ottawa, Canada, both ceased 


doing business in the State. 


The Commissioner of Insurance has 


taken over for liquidation the affairs 
of the following corporations: 
International Congress, Detroit, 


Michigan, disssolved April 4th, 1912. 
Judas Maccabeus, Grand _ Rapids, 
Michigan, dissolved August 12th, 1912. 
Modern Circle, Grand Rapids, Michi- 
gan, dissolved June 19th, 1912. 
U. S. Hospital Company, 
Michigan, dissolved December 
1912. 
The Commissioner of Insurance _Te- 
fused to issue Renewal Certificates of 
Authority to the Toledo Life Insurance 


Lansing, 
23rd, 
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Company of Toledo, and the Union Life 
Insurance Company of Chicago, Llli- 
nois, for the reason that the annual 
statements of eath of these companies 
shows an impairment of its capital 
stock as follows: Toledo Life Insur- 
ance Company, $3,596.61; Union Life 
Insurance Cempany, $7,634.53. 

The Ideal Reserve Life Association of 
Detroit, Michigan, regularly authorized 
to transact business in the State as a 
fraternal beneficiary society, was rein- 
corporated atid regularly authorized by 
the Commissiorier of Insurance to 
write life insurance in this State on 
the assessment plan January 11th, 
1913, and has on deposit with the State 
Treasurer securities amounting to $3,- 
000.00 for the protection of all policy- 
holders. 





RELIANCE LIFE MAKES CHANGES, 





Consolidates Four Eastern Departments | 


Into One at Philadelphia—A. M. 
Hopkins, Supervisor. 





A. Moseley Hopkins, formerly super- 


visor of the Tennessee and Chesapeake 
departments of the Reliance Life of 
Pittsburgh, has been transferred to the 
supervisorship of the Philadelphia-Sea- 
board department, comprising Eastern 
Pennsylvania, Delaware, Maryland, 
District of Columbia, Eastern Shore of 


Virginia and North and South Caro-| 


lina, with heaaquarters at 715-16 Real 
Estate Trust Building, Philadelphia. 
On April 1 the Reliance Life amalga- 
mated the following departments: Ches- 
apeake, Southeastern, Seaboard and 
Eastern Pennsylvania, and hereafter 
the merged departmerts are to be 


known as the Philadelphia-Seaboard de- | 


partment. The Philadelphia-Seaboard 
department includes in the territory un- 
der its supervision Eastern ‘efinsyl- 


| 


vania, Maryland, Delaware, North tid | 


South Carolina, the District of Colum- 
bia and the eastern portion of Virginia. 
During the first five days of April the 
new department examined $113,000 of 
applications. 


From March 17, the date on which 


Supervisor Hopkins took charge, the} 


Philadelphia-Seaboard department ex- 


amined $242,500 of applications for life} 


insurance, and $53,500 of accident addi- 
tions, all in a period of i8 days 

The Reliatice Life has offered a cash 
prize of $1,000 to the department writ- 
ing the largest amount of pai« busi- 
ness on the annual basis over its allot- 
ment at the close of the year 1913. 
Every man wlio writes $50,000 of paid 
business on the annual basis by Decem- 
ber 31 will receive $75 in cash, and every 
man writing $75,000 of paid business 
will receive a prize of $100 in cash. 





ANCHOR LIFE CHANGES HANDS. 





lilinols Interests Acquire Control of 
Indianapolis Company—New Offi- 
cers Elected, 





The interests that have been nego 
tiating for the Anchor Life Insurance 
Co. of Indianapolis, Ind., have finally 
secured control. The new interests be- 
hind the Anchor Life are Illinois men, 
the officers which have been elected be- 
ing: Thomas W. Wilson, president; 
George W. Kenney, vice-president, both 
being from Springfield, Ill., and George 
H. Kraft, of Denver was elected secre- 
tary. 

The Anchor Life was organized in 
1907 with a capital of $100,000. In Jan- 
uary of this year it was purchased by 
the Columbus Securities Co.. when 
Charles A. Bookwalter, former mayor 
of Indianapolis was elected president. 
When a receiver was appointed for the 
Columbus Securities Co. the Anchor 
Life was taken over by the Aetna Trust 
Co. 





W. J. Behrens, of the W. J. Behrens 
Agency of the Missouri State Life at 
Abilene, Texas, leads al! individual pro- 
ducers of the company jn paid for 


business so far this year. 
oe + 


| 


Charged with Insurance Fraud. 





J. C. La France, alias A. J. Fergor. 
and his wife were arrested at Coquille, 
Oregon, this week, charged with insur- 
ance frauds. 
have obtained a 


policy for $10,000 in 


Le France is alleged to ' 


the Postal Life Company of New York, | 


another for $3,000 in the Modern Wood- 
men of America, and a third for $2, 
500 in the United Artisans at 


Portland 


previous to going on a hunting trip on | 
| 


the Clackamas River. A few 
later a body was found which, through 
clothing and papers in the pockets, was 
identified as that of La France 








HARTFORD 
LIFE 


HARTFORD, CONN. 
PAYS TOP FIGURE COM. 
MISSIONS UNDER DIRECT 
RENEWAL CONTRACTS. 

What Do You Want? 
Where Can You Work? 
SEE IF WE CAN SATISFY 
YOU 


Non-Participating 
and Participating 


‘NEWEST FORMS 








months | 








GREATEST | 


ILLINOIS 


COMPANY 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 








PURELY MUTUAL 


National Life Insurance Company 


CHARTERED 1848, 


Jos. A. De Boer, President 


The following significa.t figures are quoted fom the company’s 
sixty-third annual report: 





dividen? payments in 1913 


insurance composition. 


DIVIDENDS PAID TO POLICYHOLDERS 


1908 » $279,808.14 
1909 < 530,213.19 
1910 771,254.39 
1911 878 739.07 
1912 1,038,802.11 


Aecounted for in liability and reserved for 


1,058 ,174.50 


This demonstrates low cost protective service and is sastained by a strong asset and 


If interested, address 


EDWARD D. FIELD, Supt. of Agencies, MONTPELIER, VERMONT 








THE LAW OF SUCCESS 





field. 
Company and its agency force 


loyalty to the Company. 


There are five requisites to successful life underwriting: 
with a good reputation, expert agents, first-class policies, prompt and efficient 
service, and the spirit and practice of co-operation between Home Office and 


These requisites enter to a marked degree into the life 
The result is the splendid growth of our busi- 


A good company 


underwriting of this 


ness in the last few years, and the contentment of our agents and their intense 


Occasionally we have a general agency opening. 


JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 


SPRINGFIELD, MASS. 
INCORPORATED 1851 




















| L. G. FOUSE, President 


“A LIFE PENSION FOR YOU” 





A new idea in 











appeals to self-interest. 
the market to-day. Write for the booklet 


The Fidelity Mutual Life Insurance Gompany 





life insurance 


that 
Best seller in 





PHILADELPHIA 
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PROTECTION AND INVESTMENT 


JESSE R. CLARK DISCUSSES THEM. 








Western Reserve University 
Students of These Phases of 
Life Insurance. 


Tells 


In an address delivered recently at 
the Western Reserve University, Cleve- 
land, President Jesse R. Clark, of the 
Union Central Life Insurance Co. of 
Cincinnati, discussed the subject of 
life insurance in its protection and in- 
vestment features. Mr. Clark’s address 
follows in full: 

Jesse R. Clark’s Address. 

The value of a life from a financial 
standpoint is determined by the 
amount of money that it can produce— 
the wealth it can add to the world. To 
determine the value of a life presents 
an ordinary business problem. The 
primary question is, what amount of 
cash is invested in a life before it 
can make money for itself and become 
self-supporting? The first payment on 
this account is made by the parents in 
the cost of living through infancy and 
young manhood—a period of twenty- 
one years. The second payment is 
made by the State, in the cost of 
education through the grammer and 
high schools and the university—a 
period of years. The third payment is 
also made by the contribution of the 
parents, in the cost of technical or 
professional education—an additional 
period of years. Or to sum it up, the 
investment stands twenty-one years of 
board and lodging, and the years: of 
tuition and other school expenses, or, 
reduced to the financial basis, ten 
thousand dollars and upward. 

Life Tenure. 

Now enter into our problem the un- 
certainty of the life tenure and the 
corresponding effect upon the value of 
a life. If life should stop at the end 
of the education, the investment would 


result in a total loss to parents and 
State. 
Death. 

Let us put aside death for the pres- 
ent and allow the individual life by 
dint of courage, effort and perseverance 
to develop real business ability evi- 
denced by quantity or quality, rising 


from a ten dollar clerkship to a man- 
ager’s position at ten-thousand dollars 
per year; and in turn assuming 
responsibilities—social, civic, religious. 
jut death cannot be put aside forever. 
It occurs at last and puts a stop to 
further physical effort and financial re- 
‘turns, perhaps at a time when life has 
reached its greatest efficiency. Let us 
recapitulate. An investment by parents 


and the State developed a _ product, 
which in turn is possibly caring for 
the parents and paying taxes to the 
State: and rearing another family and 


possibly creating assets which would 


eventually assure a livelihood. Suppose 
death stops it all just at the time of 
its greatest value, is there no way to 


perpetuate this working force? 
Life Insurance. 

The economic value of life insurance 
itself right at this point. It 
creates or augments an estate, which 
will continue the income, and by this 
preserving of effort expended, it in- 
creases the wealth of the world. 

What is life insurance? To invest a 
small sum like $18.99 and in event of 
death (usually the worst thing that can 
happen to any investment) within one 
year, guarantee to an estate as large 
a sum as one thousand dollars would 
seem like the wildest speculation; and 
yet that is the actual operation of life 
insurance, and it is based upon scientific 
principles. 

Group vs. Individual. 

It is readily admitted that an indi- 
vidual couid not produce one thousand 
dollars within one year by the use of 
$18.90. through ordinary means. It is 
as easily demonstrated, however, that 
if the individual could persuade one 


asserts 


hundred thousand other individuals to 
join him in investing a similar sum 
yearly, a fund would be created large 
enough to pay the estate of each mem- 
ber in the year of his death, one 
thousand dollars. 

It is said that if you flip a penny 
twice, it may turn up heads or tails 
both times; but that if you flip it twenty 
thousand times, it will turn up heads 
ten thousand times, and tails ten thou- 
sand times. It is just as impossible to 
tell which individual is destined to die 
next year; but the mortality table of 
the experience of one hundred thou- 
sand lives in America, will tell you 
with mathematical accuracy the exact 
number who will die in each successive 
year. 

Organized Effort. 

In order to reap the benefit of large 
numbers it is necessary to organize the 
effort to enlist the individual. The 
realization of that effort is familiarly 
known as a life insurance company. 

The certificate of membership is 
called a policy, and the annual dues 
which contribute to the fund for pay- 
ment on deceased members and to the 
expense of operating the company, are 
called premiums. If it is found at the 
end of the year that all of the premium 
is not needed to pay the losses and 
expenses, the unused portion is re- 
turned to the policyholder and is called 
a dividend. As years pass, a fund must 
accumulate from the premiums paid, 
which will meet the steadily approach- 
ing policy obligations resulting from 
death of its members. This fund is 
called the reserve. It provides for the 
payment of the policy when it becomes 
a claim by reason of death; or at the 
demand of the policyholder the insur- 
ance can be terminated and the fund, 
less a small surrender charge can be 
withdrawn in cash; the amount that 
can be withdrawn is called the cash 
surrender value. 

Adaptation. 

We may smile at the small amount 
of cash value on a policy upon which 
three premiums $18.90 have been paid. 
That is the start of a boy possibly not 
yet out of college, but this very act 
may be the salvation of a _ future 
fortune. Life insurance is so wrought 
into the makeup of this age that the 
amount carried by the individual is 
correspondingly increased with salary 
or income, so that the cash value is 
constantly and progressively accumu- 
lating as secret capital. During the last 
panic when banks were not available 
for loans on any kind of security, two 
men told me they would have failed 
in business had they not been able to 
borrow from life insurance companies 
on their policies as the only security. 

Farmer. 

I remember very distinctly of a 
farmer out in Indiana, who applied to 
a life insurance company for a loan of 
twelve hundred dollars, to be secured 
by a mortgage on his farm. He was a 
widower with two small children; his 
mother kept house for him. The agent 
of the company obtained the loan for 
him, but also convinced him that he 
ought to indemnify his estate against 
his debt by taking out insurance on his 
life at least equal to the amount of the 
loan. The transaction was closed in the 
month of July; the mortgage was 
executed; the twelve hundred dollars 
in cash turned’ over to him; the insur- 
ance policy issued for fifteen hundred 
dollars and paid for. In the month of 
October he died. The practical opera- 
tion of the life insurance was this, the 
loan was paid in full, the mortgage re- 
leased, leaving the farm unincumbered. 
Not only did it give the orphaned 
children and the grandmother a home 
but in addition to that, it gave them 
a few hundred dollars in cash with 
which to live until their future plans 
could be determined. If there had been 
no life insurance, disaster would doubt- 
less have followed: the farm and home 
would have been sold under foreclosure, 
the cash saved by the father and 


originally invested in the farm, would 
have been lost and the children would 


have been the wards of the estate. This 
incident suggests the broader field 
which life insurance has occupied in 
recent. years, now technically called 
Business Insurance. 

Business Man. 

A friend of mine was the victim of | 
neglect, but it was his own neglect in| 
not insuring the vital force of a manu-| 
facturing enterprise in which he be- 
came interested. 

It was a new organization. He 
furnished the money, the other man the 
brains. It was thoroughly equipped; 
modern machinery, a well arranged 
shop, superintendent, foreman, machin- 
ists, constructing engineers and book- | 
keepers, but the man with the brains | 
was the selling factor and a very suc-| 
cessful one he was. | 

| 





But he died. There remained, how- 
ever, the splendid organization—raw | 
and manufactured material in the shops, | 
splendid credit, and plenty of money, | 
borrowed. Logically, there was no 
reason why the business should not go| 
right on, the machine with superior ad-| 
vantages ought to sell itself, there) 
ought to be no trouble in securing su- 
perior agents to sell a superior ma- 
chine. Delay in securing the proper 
representative was followed by a dam- 
age suit by an injured workman, and 
before my friend was aware of it, the 
whole thing was a financial wreck. 

All because he neglected to protect | 
the enterprise against the death of the 
vital force in tt. He saved a thousand 
dollars that ought to have been spent 
for life insurance, which in the crisis, | 
would have paid the floating debts, and 
enabled reorganization, and saved to him 
personally, thousands of dollars. 

This incident occurred years ago, when | 
the sole aim of life insurance was sup- 
posed to be the protection of the wife 
and the children. But in this progres- 
sive age, no one would think of em- 
barking in such a business enterprise 








without the protection of life insur- 
ance. 
Professional Man. 
I knew an old gentleman who was 


very successful in the practice of his 
profession. He accumulated a good- 
sized fortune. It was invested in real 
estate, wisely selected. But the crisis 
came, he died. To the careless thinker 

(Continued on page 8.) | 
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HOME LIFE 
INSURANCE COMPANY 


OF NEW YORK 


—The Fifty-third Annual Statement 
of the Home Life Insurance Company, 
of which Geo. E, Ide is President, shows 
that most satisfactory progress has 
been made during the past year; that 
the gain in insurance in force is over 
five and one-half millions, the amount 
in force being now nearly $111,000,000, 
After providing for the various funds 
for the protection of the policy obliga- 
tions, there remains upon a most con- 
servative basis of valuation a surplus 
of nearly two millions, over and above 
the fund of two and one-half millions 
which is set apart for deferred divi- 
dends, an item ordinarily included in 
the surpius account. The payments to 
policyholders during the year amounted 
to nearly three millions, including over 
half a million dollars in dividends to 
policyholders. 
“The Com’cl & Fin’cl Chron,”* 1-25-13, 


For Agency apply to 


GEORGE W. MURRAY, Supt. of Agts. 
256 Broadway, New York, N. Y, 











UNEXCELLED IN 
Favorable Mortality 


—_AND— 
Economy of Management 
THE 


Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends 








BERKSHIRE 
LIFE 
INSURANCE 
COMPANY, 
Pittsfield, 
Mass. 





Liberal Contracts to Productive Agents 


If unattached and interested, kindly give 
us your name, age, address, state experi- 
ence and furnish references, and a proposi- 
tion for an agency, if in authorized territory, 
will be submitted. 


W.S. WELD, Superintendent of Agencies 


W. D. WYMAN, President 








Are you in the business to stay? 


ing your whole career; 


way of commissions; 


his money. 


34 Nassau Street - - 





SOLICITING INSURANCE FOR 


The Mutual Life Insurance Co. of New York 


IS ONE OF THE MOST LUCRATIVE OF CALLINGS 


Choose a Company good enough 
for you to stay WITH, and strong enough to stay with YOU, dur- 


The oldest Company in America, which began business seventy 
years ago, is bigger, better and stronger now than ever before, and 
will be still bigger, better and stronger seventy years hence; 

Not the Company which YOU must introduce, but the Company 
which introduces YOU wherever you go; 


The Company whose better selling policies earn most for you in the 
The Company which furnishes the insured the largest protection for 


FOR TERMS TO PRODUCING AGENTS, ADDRESS 


GEORGE T. DEXTER, 2d Vice-President 





- ~ New York, N. Y. 


——_»— — ———__— 














May 1, 1918. 
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REINSURING EXCESS RISKS 


PRESENT-DAY PRACTICES HERE. 








Actuary J. C. Cameron Discusses Sub- 
ject With Special Reference to 
Prevailing Experience. 





(Continued from page 2.) 
advanced age. In spite of this defect 
it is quite remarkable how much favor 
the method has obtained in different 
quarters. 

Another and more correct method of 
Term reinsurance in common use is 
similar to the above except that the 
sum reinsured decreases annually by 
amounts proportionate to the total re- 
serve on the original policy. This plan 
avoids the serious error of the first 
mentioned term method and in fact 
leaves the net risk of the principal 
company the same as though the rein- 
surance had been effected on the com- 
plete (or coinsurance) basis. A modi- 
fication which is sometimes usefully 
made in the case of limited payment 
policies is to maintain reinsurance not 
during the whole term but during the 
premium paying period of the original 
policy, thus increasing the amount of 
such policy by the amount of the rein- 
surance at the end of that period. 

Another method would be to have the 
reinsurance, or reinsurances, on the 
Term plan but reducing by the total 
reserve on the original policy. 

Still another plan is to effect the re- 
insurance for a definite term of years, 
either on the annual or level premium 
basis, the principal company being 
given the option of renewing at the end 
of the term. An obvious objection 
from the reinsuring company’s point of 
view, is the possibility of selection 
against itself. This objection is some- 
times obviated in practice by the modi- 
fication being arranged that reinsur- 
ances can only be terminated (while 
the original policies are in force) in 
groups in serial order. For instance, 
policies dated 1905 could be terminated 
only if every reinsurance policy dur- 
ing and prior to that year were also 
terminated. 

Finally, reinsurances are sometimes 
made for a short term of years without 
the option of renewing. This method 
is evidently too inelastic to suit the 
usual case. 

Must Rely on Principal Company. 

Regarding the whole subject of rein- 
surance under whatever plan employed 
it may be well to examine succinctly 
the pros and cons from the points of 
view of both principal and reinsuring 
company. The latter is in the position 
inevitably of being compelled to rely 
very largely upon the accuracy and 
trustworthiness of the principal com- 
pany for direct information upon the in- 
sured, and here it seems worthy of re- 
mark that the utmost good faith is a 
sine qua non of such relationship. It 
is a well known fact that the mortality 
for large policies is somewhat in excess 
of the normal in this country and if 
this excess is exaggerated by incom- 
petence or any other fault on the part 
of the principal company the reinsur- 
ing company may suffer very serious 
loss. It behooves the latter, therefore, 
and more particularly when no attempt 
at a balance of risks is made, to be care- 
ful in making agreements with or issu- 
ing policies to newly organized compa- 
nies, until at least it has become ac- 
quainted with the personnel of the 
officers. Assuming that such proper 
care is exercised the reinsuring com- 
pany should not suffer more than 
ordinary “large policy” mortality. 

On the other hand there is probably 
a considerable mortality profit in such 
policies during the early years, even 
after allowing for the excess mortality. 
Unless, however, great care is exercised 
by the reinsuring company there would 
be a tendency for profits to fall off con- 





siderably in later years if in fact actual 
losses were not incurred. A company of 
whose business reinsurances on the 
term plan form a large portion would 
be well advised in setting up special 
reserves during early policy years out 
of profits to counteract the possible 
mortality losses of later years or from 
fluctuations at any time. 

It has been assumed for the most 
part in the preceding remarks that the 
reinsurances are effected with an out- 
side company under an arrangement 
which is not by any means necessarily 
reciprocal, It may be worth while to 
state that at the Amsterdam confer- 
ence and elsewhere the idea has been 
mooted of a central reinsurance com- 
pany which would be organized by a 
large group of principal companies to 
take over their excess reinsurances. 
Such a scheme would encounter many 
difficulties, legislative and otherwise, if 
attempted in this country so that it 
seems only necessary to mention it 
here as an interesting if meantime 
academic proposal. 

Coming now to matters of detail it 
may be pointed out that reinsurances 
can.be arranged either individually as 
each case arises, or a more frequent 
plan igs to have an agreement drawn 
up covering all reinsurance contracts 
between companies, reciprocal or not, 
as desired. The more obvious benefits 
of such an agreement are the estab- 
lishment of good relations between par- 
ties and the avoidance of complexity 
in the reinsurance policy and of tech- 
nical difficulties in construction of con- 
tract. A very complete, though in 
some ways objectionable form of agree- 
ment, is one under which the excess 
risks above the maximum held by the 
principal company are (up to a certain 
amount) simultaneously covered by the 
reinsuring company on the risk being 
accepted by the principal company 
whether the former has received any 
notification or not, some objections to 
such a method from the reinsuring 
company’s point of view are the possi- 
bility of their already holding their 
maximum on the life in question and 
also the possibility of the agreement 
being taken advantage of by an un- 
scrupulous or incompetent principal 
company. 

Essential Terms of Agreement. 

As to the essential terms of a cover- 
ing reinsurance agreement, the follow- 
ing resume may be given: 

1. The maximum risk in each class 
of policy held by the principal com- 
pany and acceptable by the reinsuring 





company should be stated. 

2. The rates of premium and com-| 
mission and the classes of policies and | 
the terms of surrender and lapse | 
should be stated. | 

3. Certified copies of all papers in| 
the possession of the principal com-} 
pany pertaining in any way to the risk | 
should be forwarded, along with the a)- | 
plication for reinsurance, to the re- | 
insuring company who should, in addi- 
tion, be made aware of any other mate- 
rial information known to the principal | 
company. The reinsuring company 
should also have the right to examine 
from time to time all original papers 
and records concerning reinsured risks, 

4. A provision should be embodied 
that the reinsuring company should not 
be on the risk until it has approved 
the same (by wire or mail) nor until 
the risk has been fully assumed by the 
principal company. The first of these 
provisos would, of course, be unneces- 
sary in the case of the simultaneous or 
automatic agreement above referred 
to 





5. In the case of coinsurance the 
conditions of the principal policy should 
apply to the reinsurance, with the pos- 
sible exception of an extension of days 
of grace. In all reinsurance contracts 
it should be made clear that there 
would be no selection against either 
company by reduction or termination 
and that the payment of the re 
insurance should be absolutely safe- 
guarded to the principal company on 


This latter provision would naturally | 
form the essential part of the re| 
insurance policy. 

6. In the event of any extra pre- | 
mium being charged by the principal | 
company the reinsuring company should | 
receive its pro rata share of such extra. | 

7. The reinsurance premium ghould | 
fall due on the same day as the 
premium under the principal policy 
and should be paid on the exact date 
or within the days of grace, subject to 
an agreement for refund if the original 
policy were terminated. 

8. The proois of death accepted as 
satisfactory by the principal company 
should bind the reinsuring company 
also. — Regarding the matter of com- 
promise or contest of a claim—the re- 
insuring company should share pro rata | 
any benefit or expense arising there-| 
under and it would be well also to in- | 
sert a provision that its written ap-| 
proval would be necessary before any | 
contest would be made, otherwise it| 
would not be held liable for any share | 
of expense. 

Individual Reinsurance Contract. 

As to the individual reinsurance con- | 
tract, or policy, or certificate, or guar- | 
antee (as it may be variously termed) | 
it is evident that the more complete | 
the main agrecment the less elaborate 
need be the policy. A convenient and | 
not unusual plan is to endorse the re- | 
insurance guarantee upon a certified | 
copy of the principal policy. This | 
method would apply more properly to | 
the case of a coinsurance (or re- 
insurance on exactly the same basis as | 
the original policy) though it would not | 
necessarily be out of place under any 

(Continued on page 8.) 
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REINSURING EXCESS RISKS. 


(Continued from page 7.) 


other mode of reinsurance. Should 
there be no covering agreement this. is 
the simplest and most convenient way. 
On the other hand, should there be 
a very complete covering agreement, 
a simple contract could be issued by 
the reinsuring company referring defi- 
nitely to the agreement and stating the 
bare details of sum reinsured and an- 
nual premiums payable during succes- 
sive years with name of insured and 
number of both original and re 
insurance policy (or policies). Again, 
if there be no covering agreement and 
a separate contract is issued, then 
such contract should be a much more 
complete one—containing, in fact, all 
the essentials of an agreement. 
Regarding all modes of contract, it 
ig unnecessary that they should con- 


tain any definite statements of the 
principal policy regarding residence, 
‘occupation, etc., these points being 


covered by the provision being em- 
bodied that payment will be made 
under a reinsurance contract only if 
the claim is paid under the original 
policy. It is desirable on the other 
hand to make it clear either in the 
agreement or the reinsurance policy 
that on settlement of any kind being 
made under the original policy any 
excess payment made by the reinsuring 
company will be refunded or any under- 
payment deducted, the two companies 
thus being placed on an eaual footing. 

The books and other records deal- 
ing with reinsurance transactions from 
the side of the reinsuring company re- 
quire no special comment. On the part 
of the principal company it is desirable 
to keep in mind the essential fact that 
the operations involved are practically 
the reverse of the regular transactions. 
A useful book for a company to keep 
would be a register divided according 
tq months and subdivided if necessary ac- 
cording to reinsuring companies, show- 
ing the policies under which premiums 
would fall due on given dates of each 
month, and commissions, if any, there- 
on. Such a register ought to* show 
periods allowed for reporting first-year 
and renewal premiums, and possibly 
also, as a check on other records and 
as a source of convenient information, 
would indicate the fact of payment of 
premium each year. This book could 
be worked by the reinsurance depart- 
ent in conjunction with the cashier’s 
office. It might be well to call atten- 
tion also to the necessitv for the actu- 
ary in person, or any way for some 
trained actuarial clerk to supervise the 
whole of the reinsurance transactions. 
In a small company the reinsurance 
work would naturally fall largely or en- 
tirely within that covered by the actu- 
rial department. 

Finally, it might be noted that there 
is very little State supervision of re- 
insurance contracts in comparison with 
the rigid conditions safeguarding direct 
policies issued on insured lives. The 
reason for this is no doubt the fact 
that reinsurance contracts are made be- 
tween companies who mav be pre 
sumed to take care of their own inter- 
ests, as against ordinary policies where 
the expert knowledge lies only on the 
side of the company. It is usual for 
companies doing business in any State 
in a solely reinsuring capacity to be 
required to take out the regular license 
to do business and to make the usual 
annual statements, etc., as enforced on 
life companies doing ordinary business. 





Arizona Life Reinsures. 

The Arizona Life of Phoenix, has re 
insured its outstanding business in the 
Occidental Life of Los Angeles. The 
company was organized several years 
ago by W. A. Gordon with a capital of 
$100,000. 





The Western and Southern Life of 
Cincinnati, will erect a new home office 
building on its present site, Fourth 
street and Broadway, 


PROTECTION AND INVESTMENT. 


(Continued from page 6.) 

there was no necessity of carrying life 
insurance, but he was not of that typ. 
for he was insured for a large sum. 
His widow tolu me that she would have 
been compelled to borrow money to 
live on until the property could have 
been sold, were it not for his life in- 
surance, which was immediately cash 
in hand. Wezlth can not get along 
without life insurance. 


Savings. 


If the annual budget of household 
expense is vpe thousand dollars, it 
must be provided from some _ source. 
If that source is safely invested unin- 
cumbered assets of twenty-five thousand 
dollars, the household can exist upon 
the same scaic, whether the head of it 
is alive or dea¢g. If, however, the bud- 
get is providea from a weekly salary 
which ceases with death, how is the 
household to be continued? You an- 
swer without hesitation, “He must 
systematically save part of his salary 
and thus create assets.” 

Talk to the young man drawing a 
weekly wage of ten dollars about in- 
vestment or even savings, and he we 
laughingly say, “I can just pay my | 
board bill and other small expenses, | 
but I can’t save a cent: don’t see how 
I can ever get married.” The man | 
drawing twenty-five dollars, with in-| 
jured air will say the same thing—‘“just | 
manage to live; 





can’t save a cent—see | 
no hope for the future.” And these! 
two classes will look up in ustonish-| 
ment when the man drawing one hun- | 
dred dollars a week says, “Can't save | 
a cent.” And, friends, nobody ever did | 
save a cent who began to try after | 
having indulged every other whim. A | 
New York paper makes the startling | 
statement that few men realize as they 
draw their weekly salary tnat they are 
selling themselves on the instalment 
plan—sold, one week of life, youth, 
prospects! 


If this is true, it behooves every one 
to have something to show at the end 
of every week for the vitality expend- 
ed. To try to balance off, ‘nothing 
saved,” with a “good time,” is not 
financiering. What is the best way to 
accumulate assets? By voluntarily 
putting aside a certain amount, or by 
obligating yourself to do it. You all 
know how many things there are to 
buy—that we want to buy—and how 
easy it is on the “voluntary plan” to 
not save this but make it up in some 
future week. My father used to say 
that it was a good thing for a man dur- 
ing this saving period of his life to be 
“comfortably in debt,” meaning of 
course, not beyond his ability to pay. 

Is there any better way to begin to 
save than by taking out a life insur- 
ance policy and thus contracting to pay 
the premium annually? 


Investment. 


The young man in this initial effort 
to create an estate realizes that in 
event of death he can repay those who 
have hitherto expended money on his 
account, and that he is also building 
up an asset with a fixed cash value 
available in life at the time of 
emergency. 

The cash value is invested by the 
life insurance company in various 
classes of government, State, munic- 
ipal bonds, railroad, steamship and 
every variety of industrial bonds, so 
that this very small member is obtain- 
ing the benefit of expert advice in his 
investment without charge, and is per- 
fectly secured by collateral of all these 
great investments. Nay, he is doing 
more, he is not only taking care of him- 
self, but is now assuming the dignity of 
an investor. He looks down the lists of 
stocks and bonds and sees just how 


his money is invested. Nay, more, he 
realizes that he is a factor in the 
rapid development of the _ greatest 


country on earth, for insurance pre- 


miums have assisted government, rail- 
steamships and industrial pro- 


road, 
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SOUTHERN STATES EXAMINATION. | 





Economy and Efficiency Shown in Re- | 
port by Alabama Insurance De- 
partment on Company. 





The Southern States Life Insurance | 
Co., of Atlanta, was examined recently 
by the Alabama Insurance Department 
and the report of the examiner, W. R. 
Halliday, was most gratifying to the 
company. The company has been do- | 
ing an excellent business, making sub- | 
stantial] increases, and its financial con- 
dition was found to be sound and grow- | 
ing more so. Actuary Halliday said in |! 


his report that the company paid all | 
claims fully and promptly and he 
further said that the management 


was characterized by efficiency and 
economy. 


Quits Union Life of Chicago. | 


It is unders.iood that W. T. Hall, who 
recently resigned as vice-president and |} 
general manager of the Union Life of | 
Chicago, left the company without pre- | 
vious notice, conveying his intention to 
each of the directors in a personal | 
letter. 





A big time is expected at the May | 
meeting of the Pittsburgh Life Under- | 
writers Association. This will be held | 
in the new quarters of the Union Club» 
in the First National Bank building on 
May 9 and an unusually large attend- | 
ance is promised. | 

| 


gress more than any other one source | 
of cash. | 
Conclusion. | 
There is no_ better’ investment | 
possible than life insurance. It is a| 
good item to begin with, for it adjusts | 
itself to small as well as large incomes. 
It is even better to continue with, for | 
it covers, as nothing else can, the| 
financial complications of this complex | 
=. It is the best thing to hold to the 
end. 
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HINTS TO BUSINESS GETTERS 





After all is said and 

Selecting done, the agent ina large 
Applicant’s majority of cases shapes 
Policy. the opinion of the ap 


plicant as to the form 
of policy for which he prefers to apply. 
Many times a Whole Life policy is ap- 
plied for when it is very clear to those 
who understand the principles of life 
insurance that a Limited-Payment Life 
or an Endowment policy would have 
been preferable. 

“The best years of a man’s life in 
which to save are those from ages 20 to 
40. The best years in which to pay the 
bulk of insurance premiums are during 
that period. 

“Ten, Fifteen and Twenty-Payment 
Life policies, while costing a little more 
than the regular Whole Life Policy, 
meet this general view exactly. 

“The agent is apt to move along in 
the path of least resistance, and be- 
cause the Whole Life premium is 
cheaper he loses sight of what may be 
for the best interests of the applicant 
and is satisfied to secure an applica- 
tion for a Whole Life policy. 

“If the applicant is desirous of lay- 
ing by a fund which will be paid back 
during his lifetime, as well as being 
secured in the event of death in the 
meantime, some form of Endowment 
insurance should be presented to him. 

“Ninety-nine times out of one hun- 
dred the difference in the premium that 
might just as well have been saved is 
frittered away in small sums without 
particular advantage to any one. 

“Educate your prospect up to the 
idea of paying for his insurance en- 
tirely in the earlier years of his :ife. 
In the later years he will thank you 
for your advice and suggestion. 

“You will be able to collect a larger 
premium, and your remuneration will 
be proportionately greater. 

“What a satisfaction it will be to a 
policyholder to fee] that he has paid 
for his insurance within a certain per- 
iod and the policy has been put away, 
t> be paid at his death, no matter when 


occurs. 
* . * 

That active seekers for 

Keep business should constant- 

Your ly have on hand a full 

List Full. list of desirable  pros- 

pects, in order that valu- 

able time might be economized, has 


often been made clear by successful 
agents. The point is emphasized by 
the Missouri State Life in the follow- 
ing: 

“Never allow yourself to be caught 
out at midday, or even at three o'clock 
in the afternoon, in a position of not 
knowing where to go or whom to see. 

“The only way to avoid such a mis- 
hap is to keep your list of prospects 
full at all times. No man can work to 
good advantage without planning his 
work for the day—picking out the 
names of the men he intends to call 
upon, always having rather too many 
than not enough to fill in every hour 
of his time. 

“Despite the fact that men are told 
over and over again that only those 
who pay the strictest regard to system 
—those who know exactly what they 
want, and go after it in an intelligent 
way—win out~-big in life insurance, 
there are many who never heed the 
lesson taught by the experience of 
others, apparently preferring to go 
lumbering along through life shaking 
every tree they come across, trusting 
to luck that some ripe fruit may fall 
into their aprons. 

“It is surprising that so many life 
insurance agents neglect to pursue the 
business along the best-known lines 
when such a course is just as easy as 
a slipshod way and ten times surer to 
bring good results. 

“The life insurance agent who sys- 
tematizes and pays close attention to 
his list of prospects, eliminating and 
adding names from day to day, is never 
at a loss where to strike—where to go 


with a good promise of either writing 
an application or getting the prospect 
in a proper mood for taking a policy. 

“The trouble seems to be that too 
many life insurance agents consider the 
business of soliciting life insurance 
applications different from that in oth- 
er lines—they do not seem to realize 
the necessity for constant, unremitting 
labor and attention to the business. 
Not until an agent is brought to un- 
derstand that life soliciting calls for 
just as hard work, just as zealous 
attention as though he were engaged in 
banking or selling goods, or in the 
real estate business, will he begin to 
reap the reward that is sure to come to 
everyone who, casting aside all en- 
tangling thoughts and influences, de- 
votes his whole soul and mind and 
body to the work of persuading men 
write their names upon the dotted 

ne. 

“The work becomes easy as one 
practices system and persistency; and 
that’s but natural, as in life insurance 
each applicant is apt to open the way 
immediately to one or two others. 

“We have noticed that the agents 
who are easily discouraged and see all 
sorts of difficulties arising out of busi- 
ness or other conditions, are the ones 
who have never learned the lesson of 
system—those who do not keep their 
prospect lists full and do a full day’s 
work, come what will, week in and 
week out. 

“The man who work hard, every day 
of his life, whether he produces much 
or little, finds great satisfaction in the 
knowledge that he has not himself to 
blame for lack of better results; and 
such a thought always proves a great 
stimulus for persistency—and sooner or 
later compels success.” 

s - o 


It is not eminent talent 


Purpose that is required so much 
More Than as purpose, says W. F. 
Talent Comstock, assistant for 


The Prudential at Lan- 
caster, Pa.; not only the power to 
achieye, but the will to labor energetic- 
ally and perseveringly. One must take 
enough interest in the position he holds 
and the company he represents to 
have a thorough knowledge of the con- 
tract he wishes to present. He should 
be familiar with the birth and growth 
of the great Prudential Insurance Com- 
pany and be able to explain, in an in- 
telligent manner, every detail that 
pertains to the success of his work. 
He must love his work, he must be 
deep and sincere, and every word he 
utters to his prospect should fit in its 
proper place. He must have confidence 
in his own ability and be able quickly 
to interest his prospect and inspire his 
confidence. 

Do not, under any circumstances, 
misrepresent your contracts. Always 
speak well of any other company, but 
do not neglect so to understand your 
own contracts that you will be able to 
explain their merits in an intelligent 
manner. Be earnest in your work and 
be able to enthuse your applicants 
to a realization of the responsibility 
which they owe to themselves; at the 
same time be enthused yourself to 
such an extent that you are able to 
inspire your people with confidence 
in you and the company which you 
represent. Be systematic and earnest 
in your special canvass. Do not be- 
come weary by the wayside or dis- 
heartened because of some brother 
agent who is meeting with greater 
success than you are. Bring to your 
mind the words that Buxton once 
said, “The great difference between 
men, the feeble and the powerful, the 
great and insignificant, is energy, in- 
vincible determination, a purpose once 
fixed, then death or victory.” Realize 
your own ability coupled with the 
best contracts, and the best company 
back of you, and go ahead more de 
termined than ever in the results of 
the good work you are doing. Re- 
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member that ‘the timid and hesitating 
find everything impossible, chiefly be- 
cause it seems so, and that it is the 
result of every-day experience that 


diligence, above all else, is the mother 
of success. Business written and paid 
for on the application of either a 


properly made _ special canvass or 
straight canvass will be found to be 
the business that stays and pays. 

- s . 

Vice-President Gail B. 
Johnson, of the Pacific 
Mutual Life, throws out 
some good tips in the 
following talk on _ busi- 
ness or corporation insurance: 

“Last year’s straw hat—especially if 
if is a Panama—may be just as good 
and useful as a new one, but as Spring 
comes on wehanker for somethingnew 
Spring has come all over the insurance 
world. If you haven't got something 
new to meet the demand, at least you 
should have some new ideas about old 
things and new ways of presenting 
your wares. The insuring public is not 
growing away from the old, standard, 
policy forms but there is an increas- 
ing demand for something new to meet 
new conditions of life. The business 
world is demanding Business or Cor- 
poration Insurance. Firms and Cor- 
porations are beginning to appreciate 
their chief asset—the lives of their ac- 
tive managers or officers. 

“The goods on the shelves, the grain 
in the’ elevator, the furniture in the 
office, are always insured, but only in 
recent years have business concerns 
begun to realize that a great and often 
irreparable loss is met when a member 
of the firm passes away. Nearly all 
business houses owe money. The more 
prosperous they are the more money 
they usually owe. The death of a part- 
ner or of an active officer does not 
help the credit of the house. On the 


Business or 
Corporation 
Insurance 


contrary, such an event usually bestirs 
the creditors. Ready money is a won- 
derful safeguard in such a contingency. 
How better can that be provided than 
through a good policy in a good com- 
pany wherein the firm of corporation 
is named as the beneficiary? The main- 
tenance of such a policy is a legitimate 
and wise charge against the expense 
account. The time will surely come 
when every business house will reckon 
on such a charge as being fully as nec- 
essary as rent. 

“Have you tried to place such a pol- 
icy with any of the good firms or cor- 
porations in your town or city? They 
will want it if you mould your thoughts 
aright and aim straight. They are 
business men and know how to weigh 
a business proposition. You have the 
goods and if you are a salesman you 
will sell them, of course. Some of the 
biggest and brightest men in the field 
are specializing on that business now. 
It is always good business and busi- 


ness that stays because it pays. 
. > o 

The fault of business 
How to not being taken lies 
Avoid usually with the agents, 
Not-Takens. and we know of but 
one remedy to stop it: 
first, before approaching your pros- 


pect satisfy yourself as to his financial 
ability to carry the insurance, and his 
reputation for meeting his obligations; 
then. when satisfied your prospect 
measures up to the above standard, get 
your settlement with your application 
Don’t say you cannot do it, for it is tha 
opportune time. A prospect whg is in 
the mood to sign an application is 
also in the mood to sign a check or 
give cash, and then he is morally and 
perhaps legally bound to accept the 
contract if delivered to him ag repre- 
sented.—The Prudential Recorm. 
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COMPENSATION IN NEW _ YORK. 





New York was one of the first States 
to take up the matter of compensation 
to industrial workers for injuries re- 
ceived in their work. A special com- 
mission was appointed which visited 
foreign countries to study the systems 
in use abroad and months were devoted 
to investigatiug the subject of compen- 
sation and the relative degree of haz- 
ard in the different trades. Probably 
the best informed students of work- 
men’s compeusation too, are in New 
York. Yet, in spite of all these consid- 
erations, New York is to-day one of 
the very few important States that has 
no compensation law. Remote western 
and southern States have their compen- 
sation laws, and our unostentatious 
neighbor, New Jersey, put into effect 
what was considered then almost a 
model, all without any fuss and ex- 
peditiously. 

It is the opinion of those who have 
watched the situation at Albany, that 
no compensation law will be enacted 
during this session of the legislature. 
It does not seem to the observer that 
the legislators are actuated by a sin- 
cere desire to put a compensation law 
on the statute books. Eleven separate 
compensation bills were introduced and 
finally the Senate insurance committee 
put forward its own bill, which has 
been reported favorably. Reporting 
their own bill favorably is taken to 
mean that the Federation of Labor bill 
will not be reported at all and the 
labor people say they will move the 
foundations of the Capitol before they 
would see any other bill go through, 
especially if it permits the liability 
companies to do business under the 
compensation ylan. 

If the delay was in the interests of 
giving New York a more perfect com- 
pensation system, it might be excusable, 
but the lapse of time seems only to 
take us farther away from reason. The 
Superintendent of Insurance drafted a 
bill containing all the options neces- 
sary to meet every reasonable condi- 
tion, but he came in for the abusive 
criticism of the labor element, because 
one of his options permitted the em- 





ployer to indemnify himself by insur- 
ing with a licensed liability company. 
The fight at Albany is not for construc- 
tive legislation; it’s for destruction and 
labor domination. 





SHOWING MISSOURI. 





The New York Times says editorially: 

Missouri likes to be shown, and is 
in the process. The laws command- 
ing and forbidding the insurance com- 
panies to do inconsistent things, and 
suffer either way, are most conspicu- 
ous at the moment, but they are a 
mere incident in the boil and bubble 
following the Legislature’s energy and 
efficiency in doing what it was elected 
to do. Other less conspicuous examples 
are abundant. * * * 

The Governor, it is clear, is looking 
for more eggs in the old nest. The 
anti-insurance law is not left to the 
Attorney General. The State passed 
inconsistent laws, making conformity 
to both impossible, and then intrusted 
enforcement to prosecution by 115 
District Attorneys. This seemed to 
the insurance companies a bad risk, 
and they declined it. They are carry- 
ing a billion dollars of policies and 
take in ten millions of premiums an- 
nually. That sounds rich, but it is 
richer for the insured than for the in- 
surers. In 1912 the premiums of the 
pureau companies, which are most ob- 
noxious to the anti-trust law, amounted 
to $1,572,920, and the losses to $1, 
295,028, a loss ratio of 82 per cent. If 
the cost of doing business be reckoned 
at only 40 per cent., there appears a 
loss of $351,276. That is not good 
enough to warrant risking extradition 
for felony, and the companies are on 
a hunger strike. They spent $250,000 
under the law which compelled the 
compiling and charging of actuarial 
bureau rates, and now they are sore 
because a change in the law makes 
the rates unlawful and fixes a penalty 
of five years for charging the rates 
which the law imposed. 








GETS LEAVE OF ABSENCE. 





Vice—Pres. Moore of Phoenix Mutual 
Life, in Poor Health—O. M. 
Thurman Promoted, 
President Juttn M. Holcombe of the 
Phoenix Mutuzai Life announces that at 
a meeting of the directors held April 
28, Vice-President William A. Moore 
submitted a request for a leave of ab- 
sence for a period not exceeding six 
months in which to recuperate his 
health which has become impaired. The 
board cordially granted this request, 
expressing the hope that this relief 
from business cares would be of marked 

benefit. 

Oliver M. Thurman, for some time 
past assistant agency Manager, was 
elected an assistant secretary. ‘ihe new 
business department will be conducted 
under his general supervision, and his 
counsel and aid will still be given to 
the agency cepartment in connection 
with which he has become well known 
to the men in the field. 








To Appraise Value of Prudential Stock. 

In accordance with the terms of a 
law passed at the latest session of the 
New Jersey Legislature, application 
has been made to the court for the 
appointment of two or more appraisers 
to determine the value,of the stock of 
the Prudential Insurance Company of 
America. 


COLORADO “BLUE SKY LAW” 


GIVES AUTHORITY TO CLAYTON. 








Insurance Commissioner Would be 
Chairman of a State Board Under 
Bill Pending. 





Under the terms of a ‘Blue Sky” bill 
pending before the Colorado Legisla- 
ture, Insurance Commissioner W. L. 
Clayton is made chairman of a State 
commission which would have author- 
ity to regulate, license and supervise 
companies offering securities for invest- 
ment in that State. 

The bill contains the following pro- 
visions: 

Section 3. Before offering or at- 
tempting to sell any such securities to 
any person or persons, and before do- 
ing or offering to do any business what 
ever in this State, excepting that of 
preparing the documents hereinafter 
required, every such company, domestic 
or foreign, shall file in the office of the 
Commission, together with a filing fee 
of twenty-five ($25) doliars, the follow- 
ing documents, to-wit: 

(a) A statement showing in full de- 
tail the plan upon which it proposes 
to transact business. 

(b) A copy of forms of all contracts 
and all applications for securities, 
bonds or other instruments which it 
proposes to make with, or sell to, its 
contributors. 

(c) A statement which shail show 
the name, location, and head office of 
the company, together with the name, 
occupation and address of each officer, 
and director our trustee. 


(d) An itemized account of its ac- 
tual financial condition. 

(e) The amount of its property and 
liabilities, and: 

(f) Such other information, and in 
such form touching its affairs as said 
Commission may require. 

Section 5. No advertisement, pam- 
phiet, circular or other document shall 
be issued, circulated or delivered by 
such company, or its agent, within this 
State unless the same shall hear a 
serial number and a copy thereof shall 
first have been filed with such Commis- 
sion, nor after such company has been 
notified of objection thereto by said 
Commission. 

Section 6. for the purpose of or- 
ganizing or promoting any company, 
or promoting the sale of securities of 
such company by it after organi- 
zation, no person as_ principal or 
agent, shall sell or agree or attempt to 
sell within this State any securities in 
such company unless the contract of 
subscription or of sale shall be written 
or printed, and contain a provision.in 
the following language, in bold faced 
type: “No sum shall be used for com- 
mission, promotion and organization 
expenses on account of any share of 
stock in this company in excess ol 
(amount to be inserted) per cent. of 
the amount actually paid upon separate 
subscriptions for such securities, the 
remainder of such payments shall be 
held or invested as authorized by the 
law governing such company and held 
by the organizers (or trustees as the 
case may be), and the directors and 
officers of such company after organiza- 
tion as bailees for the subscriber, to be 
used only in the conduct of the busi- 
ness of such company after having 
been licensed and authorized therefor 
by proper authority.” 

Section 8. The _ said Commission 
shall have power at any time te make 
such examination as it deems necessary 
at the expense of said company, in- 
cluding per diem of not to exceed ten 
($10) dollars and actual expenses of 
each examiner, and to require such 
further information as may be deemed 
advisable, and if it shall be found that 
the provisions of the law have been 
complied with, and it is satisfied that 
the business of said company is proper 
and legitimate and is so conducted, th. 





OF PERSONAL INTEREST 











Clarence M. Smith, the hale and 
veteran Northwestern Mutual Life gen. 
eral agent at San Francisco, spent a 
few days in New York last week be- 
fore sailing on Saturday for Europe. 
Mr. Smith ‘has been appointed a gspecia] 
commissioner of the Panama-Pacific 
International Exposition, by Commis. 
sioner W. L. Hathaway, to visit the 
European countries for the purpose of 
promoting among the insurance men 
of all nations an interest and co- 
operation in the World’s Insurance 
Congress to be held in San Francisco 
under the auspices of the Exposition. 
No better selection for this purpose 
could be made than Clarence M. Smith. 
A fine type of life insurance man him- 
self, a thorough American, with the 
broad point of view of the West, he 
should inspire insurance men of other 
countries to want to co-operate in the 
greatest gathering of the biggest in- 
surance men in the world. 





A Duncan Reid, secretary and gen 
eral manager of the Globe Indemnity 
Company, of New York, plans a trip to 
England, the latter part of this month. 
He will speni a short time with the 
head office officials of the Liver- 
pool & London & Globe, the parent com- 
pany of the Glube Indemnity, going over 
with them the trend of casualty legisla- 
tion in this country, and its probable 
effect upon the insurance business. The 
Globe Indemnity is running along 
cleverly and satisfactorily, each depart- 
ment of its activity being in such shape 
as to justify Mr. Reid leaving for a 
long promised visit to London. 





Although the special committee of 
the International Association of Cas- 
ualty and Surety Underwriters, charged 
with selecting a place of meeting for 
this year’s convention, has given the 
matter careful attention, they have not 
yet arrived at a decision, other than 
to pick out a northern center. The 
weather during last year’s gathering at 
Old Point Comfort, proved almost un- 
bearable, and the likelihood of the Asso- 
ciation’s again meeting in the south is 
extremely remote. 





The New York office of the Travel- 
ers leads all of the company’s branch 
offices in new paid-for life business 
and for accident and health premiums 
as well. This is for the month of 
March. In life business Albany is sec- 
ond and Milwaukee third. In accident 
and health, Chicago is second and 
San Francisco third. 





R. M. Neaf, home office superintend- 
ent of the American department of the 
Zurich Accident and Liability Co. of 
Switzerland, was in New York this 
week. 





William B. Woodrow, manager of the 
Home in Mexico, is on a visit to the 
home office of the Company. 


Commission msy license the said com- 
pany to transact business in this State 
upon the payment of a license fee of 
$10. 

Section 10. No person shall transact 
or offer to transact business in this 
State as agent for such company, or 
transact or offer to transact any busi- 
ness described in this Act unless such 
person shall hold a license issued by 
the Commission. Such license to the 
agent shall on:y issue upon filing by 
such agent of an approved bond in the 
sum of one thousand dollars with such 
conditions and sureties as the Commis- 
sion may require. Such license shall 
expire on the first day of April follow- 
ing, unless said authority is sooner re 
voked, and such authority shall be sub- 
ject to revocation at any time by the 
said Commission for cause appearing 
to be sufficient. The annual fee for 


such agent’s license shall be $5. 
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"FIRE INSURANCE DEPARTMENT 


LOUIS S. AMONSON DBAD 


HIS RISE AS AN UNDERWRITER. 





Work of Organizing People’s National 
Proved Severe Strain—A Man of 
Broad Interests. 


Louis S. Amonson, president of the 
People’s National Insurance Co. of 
Philadelphia, Jied suddenly on Monday 
of heart disease, at his home in New- 
town, Bucks County, Pa. Mr. Amonson, 
who was a hard worker and had gain- 
ed much prominence because of his 
activity and advanced ideas on fire un- 
derwriting, had undermined his health 
in the organization of the People’s Na- 
tional Insurance Co. and for the past 
year has beenin a critical condition. Mr. 
Amonson was in Philadelphia Friday 
and attended 2 meeting of the Fhiladel- 
phia Chamber of Commerce. He was 
not well however and his doctor advised 
him to remain at home. 

Born at Bergen, Norway, July 7, 
1869, Mr. Amonson came to the United 
States when he was twelve ycars of 
age and took much pride in the fact 
that he was self made and educated. 
He was a man of broad interests, a 
charming ‘speaker, facile writer and 
had published a book of poems and 
other literary productions. 

His insurance career began with the 
American Firs of Philadelphia, with 
which he was connected for a number 
of years, retiring in 1906, when con- 
trol of the Company passed to New 
York city interests. Mr. Amonson was 
next chosen vice-president and under- 
writing manager of the Union of Phil- 
adelphia, and in 1908 he successfully 
organized the People’s Nationa! Fire, 
of which he was continuously the pres- 
ident up to the hour of his death. 

A hard and enthusiastic worker, the 
strain put upon his none too vigor- 
ous frame told upon Mr. Amonson 
and about a ycar ago he suffered a ner- 
yous break-down. For months he was 
confined to his home, the underwriting 
management of the People’s National 
meantime being entrusted to the very 
competent secretary, Henry T. Alley. 
Because of this fact and the steps taken 
by the corporation’s management when 
Mr. Amonson first became ili, the 
handling of affairs of the People’s Na- 
tional will be uninfluenced by Mr. Amon- 
son’s death. ; 

\s an insurance man Mr. Amonson 
will be longest recalled for his advo- 
cacy of the safety match and kindred 
measures looking to the reduction of 
the annual fire loss of the country. 
Personally he was a fine type of man; 
bright, origina! and of boundless enthu- 
siasm. Simply and unostentatiously he 
helped those less fortunately situated 


San Francisco Losses 
Amounting to $4,522,905:00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 





office in Liverpool 





Wm, .- © «+ # 
Losses Paid by Chicago Fire, 1871 
Losses Pald by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 1904 





funds largely supplied by head 


U. S. Cash Assets, Dec, 31, 1912 $13,739,218.97 
4,015,972.92 
3,239,491.00 
1,427,296.00 
1,051,543.00 


than himself; his charities covering a 
wide range. 

The funeral services will be held at 
his late home at Newton, to-day at 
eleven o'clock. 

A mother, brother and 
survive Mr. Amonson. 


two sisters 





PROHIBITS TAKING COMMISSION. 





Senate Committee Reports Favorably 
Measure Affecting Officers of Fire 
and Casualty Companies. 


The Senate Committee hag reported 
favorably Senator Boylan’s bill amend- 
ing the penal law making it a misde, 
meanor for any officer or director of a 
fire or casualty company to accept a 
commission on premiums or other com- 
pensation for insurance procured by 
him, upon which a policy, bond or other 
instrument of indemnity is issued, and 
making the payment of such commis- 
sions a misdemeanor. The full text of 
this bill is as follows: 


To amend the penal law in relation 
to commissions on the business of fire 
and casualty insurance corporations. 

Section 1.—Article one hundred and 
twelve of chapter eighty-eight of the 
laws of nineteen hundred and nine, en- 
titled “An act providing for the punisb- 
ment of crime, constituting chapter 
forty of the consolidated laws,” is here- 
by amended by adding at the end there- 
of a new section, to be section twelve 
hundred and three, to read as follows: 

Sec. 1203.— Commissions on busi- 
ness transacted by officers of certain 
insurance corporations, Any officer or 
director of a fire or casualty insurance 
corporation who accepts a commission 
on the premises or other compensation 
for any insurance procured by him, 
upen which a policy, bond or other in- 
strument of indemnity is issued, either 
directly or indirectly, or any such cor- 
poration which pays a commission to 
any officer, director, agent, broker, 
solicitor or other person on account of 
business actually procured by an officer 


or director, shall be guilty of a mis- 
demeanor. 
Sec. 2.—This act shall take effect 


September 1, 1913. 





SUPERVISING NEW PROMOTIONS. 
New York Department to Scan Methods 
of Companies Forming 
in State. 





Under the new law the New York In- 
surance Department has_ supervision 
over all insurance company promotions 
in this State, and is exercising its right. 
At present there are three stock and 
one mutual company in course of forma- 
tion in the State, and these will be 
closely looked after by Superintendent 
Emmet and his aids. 


Liverpool 


AND 









ondon 
Globe 
surance Co. 





| THE ORR AMENDMENT. | 


The amendment to the Orr 
Anti-Trust Law of Missouri, 
which was the chief cause of 
the suspension of business in 
that State by the fire insur- 
ance companies, and around 
which centers the storm of 
the present fight for and against 
its repeal, reads as follows: 
“In any proceedings against 
or prosecution of any insurance 
company under the provisions 
of this article it shall be prima 
facie evidence that such com- 
pany is a member of a pool, 
trust, agreement, confederation 
or understanding, to control, 
effect or fix the price or 
premium to be paid for insur- 
ing property against loss or 
damage by fire, lightning or 
| storm, if It be shown that such 
| company or any agent or any 
| representative thereof, in any 
| rate book, paper or card con- 
| taining any insurance rate pre- 
pared, published, kept or fur- 
nished by any person, associa- 
tion of persons, or bureau em- 
ployed by, representing or act- 
ing on behalf of any other in- 
surance company, or associa- 
tion in and about the making 
and publishing of insurance 
rates for use in any portion of 
this State.” 














LEAVES UNPROFITABLE STATES. 





Insurance Company of State of Penn- 
sylvania to Seek Premiums in More 
Desirable Localities. 





experience in 


Discouraged with its 


Alabama, Kansas, North Carolina, Okla- 
homa and Texas, and seeing little 
promise of future improvement the 
Insurance Company of the State of 


Pennsylvania will withdraw from the 
States named. 

This action, President Porter says 
must not be construed as a change in 
the Company’s agency plan, nor to any 
desire to curtail the premium income. 
On the other hand every effort will be 
put forth to secure additional premiums, 
but only from that promise a 
margin of profit. 


sources 


NEW MANAGER CHOSEN. 


M. R. Blackwell Succeeds W. A. Holman 
as Head of Philadelphia 
Underwriters. 

Upon the retirement on July 1 of 
William A. Holman he will be succeed- 
ed in the management of the Vhiladel- 
phia Underwriters by Martin R. Black- 
well, at present assistant manager of 
the organization. 
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UNDERGOES FOURTH RBYISION 


WALKER BILL GREATLY MODIFIED. 
Signed Application Requirement Now 
Applies to New York 
City Only. 

For the fourth time the Walker bill, 
prepared and ardently championed by 


Fire Commissioner Johnson, of this 
city, has undergone revision at the 
hands of the Albany lawmakers, and 


the strong probabilities are that it must 
be still further overhauled, before the 
senators and assemblymen, who have 
been “hearing from their constituents” 
will permit it to become a law. 

As now amended the provision of the 
act requiring signed applications for 
insurance, and inspection of the prop- 
erty sought to be covered, applies only 
to “cities of the first class having more 


than one million inhabitants,” or in 
other words, to New York city alone 

With the noise of the brass band 
serenade that accompanied the entry 
of Commissioner Johnson into Albany 
forgotten, legislators have had oppor- 
tunity to study the Walker bill, the 


provisions of which grow less attractive 
the more they are examined. In fact 
it would not surprise those who have 
followed the career of the Walker bill 
if it failed of enactment in any form 


RATING IN ARKANSAS. 





Tariffs in State May Now be Prepared 
by Independent. 





Publisher. 

Under the law as modified at the 
latest session of the Arkansas Legis- 
lature tariffs for the State may now be 
rrepared by an independent publisher, 
and sold to all fire insurance com 


panies subscribing thereto 


\ conference of Western managers 
and general agents held at Little Rock 
on Monday to consider general condi 
tions in the State was attended by 


United States Manager A. H. Wray of 
ithe Commercial Union, and Vice-Presi 
dent Clarence A. Ludlum of the Home, 
both from Ne York city. 


OFFICERS ARE ADVANCED. 








C. G. Smith and C. H. Coffin Elected 
Vice-Presidents—E. M. Cragin 
Appointed Secretary. 





Charles G S and 
Charles H. Coffin, were both elected 
vice-presidents of the Germ American 
insu! Co. a ng of the d 
rectors of the company held yesterday 
Edwin M. Cragin, was at the same time 

pointed sec succeed Charles 
+. Smith offic 

Th ron 8 cognition ol 

i ) n to the interests 
( } V has marked e 
ll hom 











CIMICED 


Over $130,000,000.00 


Losses Paid in the United States 


HENRY W. EATON, MANAGER 


G. W. HOYT, DEPUTY MANAGER 


New YORK OFFICE 


J. B. KREMER, ASST. DEPUTY MANAGER 
T. A. WEED, AGENCY SUPERINTENDENT 


80 William St. 
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WESTERN BUREAU WITHDRAWS! 


CEASES WRITING F FROM TO-DAY. 


Missouri Situation Regarded As Too 
Drastic to Permit Continuance— 
Action at Pittsburgh. 


At the meeting of the Western In- 
surance Bureau held in Pittsburgh last 
week, the companies members of the 
Bureau decided unanimously that they 
would cease writing business in Mis- 
souri on April 30. This step was taken 
in spite of the plea of former Governor 
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Firemen’s Insurance Co., Newark, N. J. 


Statement January 1, 1913 


SG Tin inode ech hdnscten caecinseesessbeapas $1,000,000.00 
I IS 2 ala ab kdl 6d wre ee aateek eemawes 2,781.578.19 
a craua Sia'de ibaa. daw dadlaguted Daas 331,961.11 
20s Vaca venbied be capes aweon ieee acd = 2,723,239.49 
i oie Ab RSS Re tee deeds scm eaten $6,836,778.79 


During a successful record of 57 years this Company has paid losses exceeding 


$12,500,000.00 


DANIEL H. DUNHAM, President CHARLES COLYER, Vice-President 
A. H. HASSINGER. Secretary JOHN KAY, Treasurer 








Herbert S. Hadley, who was presenf 
purposely to present a plea to the mem- 
bers of the Bureau that they do not 
take any hasty action. 

Mr. Hadley in addressing the Bureau 
said that an erroneous opinion pre 
vails as to the conditions which exist 
in Missouri since the new fire insur 
ance legislation was passed by the 
Legislature last March. He asked the 
representatives of the companies to 
take cognizance of the alarming possi- 
bility, the loss and damage which 
would result to the people. of the 
State if the companies were to cease 
doing business in Missouri. He de- 
clared that the State was not hostile 





THE a FIRE INSURANCE COMPANY CHARTERED BY THE 
TATE OF NEW JERSEY (Chartered 1811) 


NEWARK FIRE INSURANCE C0. 


NEWARK, N. J. 


STATEMENT JANUARY 1, 1913 


EECA ER ARLE LOR . $1,918,742.71 
AREER LETTS Canadian 500,000.00 
SURPLUS TO POLICYHOLDERS.......... $1,228,824.81 


Renpnactiie Agents wanted in Cities and Towns where 
Company is not now represented 
EDGAR J. HAYNES, Jr., Pres. THOMAS L. FARQUHAR, Secy. 





to the fire insurance companies. He 





condemned Attorney General Barke' 
for declaring that he would force an 
arbitrary reduction of 10 per cent. in 
the fire insurance rates, declaring that 
remark was unjustifiable. 

The Attorney General has. since 
changed his attitude upon the matter. 
Hadley called attention to the fact 
that in a statement made bv Attorne) 
General Barker he had invited a con- 
ference between the representatives of 
the insurance companies. The Gov 
ernor declared that the people of Mis- 
souri will demand fair play on the 
part of the State authorities in dealing 
with the companies. He stated that al- 
though he did not intend this as a 


WM. G. WHILDEN, President 


New Jersey Fire Ins. Co. 


NEWARK, N. J. 
Paid In Cash Capital : 


Being Increased to : A 
Net Surplus Over . . ‘ 


GEO. E. LYON, Secretary 


$ 900,000.00 
1,000,000.00 
500,000.00 





Fire, Tornado, Lightning & Automobile Insurance 
AGENTS WANTED 








warning, he would serve notice that if 
the companies did withdraw from the 


State that the people of the State 
would secure its own protection, anc | 
that the Legislature might be re- 


convened to have a State fire insur 
ance bureau formed, 

The regular session was opened with 
an address by Ceol. E. G. Halle, the 
chairman He reported that 26 com 
vanies have joined the association 
since the last annual meeting. Jn dis 
es the experience in Missouri, he 
called attention to the fact that in 1911 





SOUTHERN STATES 


FIRE INSURANCE CO. 
BIRMINGHAM, ALA. SUMTER COGSWELL 
Vice-Pres. and Manager 
JAMES W. DURBROW, General Agent 
For NEW JERSEY & PENNSYLVANIA 
68 WILLIAM STREET NEW YORK, N. Y. 


D. E. MANASCO 
President 

















the premiums collected by bureau 
companies in Missouri amounted to 
$1,738,174, the losses being $1.365,546 
a loss ratio of .7856 In 1912 the 
premiums amounted to $1,572,920, the 





losses $1,295,028, a ratio of By 
figuring the expenses, includi taxes 
at only 40 per cent., he the 
bureau companies lost in Missouri in 
1911 $322,640 and in 1912 $351,276. The 


chairman also pointed out that the au- 
thorities in Kansas have enacted legis- 
lation creating a fire marshal, the cost 
of which is to be borne by the com- 
panies. The State Insurance Super- 
intendent had also ordered a reduction 
of 12 per cent. on all mercantile risks 
He said that the operations of com- 
panies in Kansas from 1909 to 1912 
have resulted in a net loss of $1,421,238 
or approximately 9 per cent 

Col. Halle reviewed the excellent re 
sult the Bureau accomplished since its 
organization. and declared that it has 
long passed the experiment stage and 
is a fixture in the fire insurance world. 
He was followed. by H. W. Letton. who 
submitted his report as_ treasurer, 
which shows there is a balance of 
$5,244.32 





Have State Rating Idea. 





Florida and Georgia are the latest 
commonwealths to favor the State rat- 
ing idea, notwithstanding the unsatis- 
factory experience of Texas, Louisiana, 
and other States that have had experi- 
ence with it. 








CLARENCE A. KROUSE & COMPANY 
GENERAL INSURANCE AGENTS 


Pennsylvania—New Jersey 
325 Walnut Street, Philadelphia, Pa. 
AND 
Haddonfield, New Jersey 





Representing the following companies for Philadelphia 


Lumber of N. Y. Ben Franklin 
Peoples National Central Union 


EASTERN PENNSYLVANIA AND SOUTHERN NEW JERSEY 


Continental 

Firemens, N. J. 

Granite State 

Jefferson, Pa. 

Peoples National 

St. Paul Fire and Marine 
Teutonia, Pa. Springfield Fire and Marine 
National Ben Franklin Western of Pittsburgh 


General Agents Commercial Casualty Co. of Newark 


ST. PAUL FIRE AND MARINE AGENCY FOR AUTOMOBILE FLOATING POLICES 


Concordia 

Lumber, N. Y. 
Franklin, Pa. 
Central Union 
Citizens 

Phoenix, of Hartford 


SHOWS. FLAWS. IN MEASURE 


OPPOSES SALVAGE BUREAU BILL. 





Pres. Henry W. Eaton of New York 
Board in Strong Letter Points 
out its Weaknesses. 


President Henry W. Eaton of the 
New York Board of Fire Underwrit; rs, 
has prepared an analysis of the pil] 
now pending before the New York 
Legislature, which proposes te estab- 
lish a salvage bureau under the juri 
diction of the fire department. P 
dent Eaton says in part: 

“This board respectively presents 
the following considerations why 
bill above referred to should not 
ceive legislative approval. The board 
maintains that this bill is improper 
and undesirable legislation for the 
following reasons: 

“1. The bill makes no provision 
the size, quality or adequacy of th 
service to be established. It does | 
even guarantee that the proceeds of 
the special tax will be expended for 
patrol purposes. 

“2. It will entail an expense on 
city far greater than the proceeds of 
the special tax and far greater than 
the cost of the present system. 

“3. It leaves the present system 
legally established with inevitable con- 
fusion and conflict resulting from 
dual system, and it does not provi 
for disposing of the vested rights of 
the present establishment, nor for 
equity to the present force. 

“4. The fire commissioner is opp 
ed to the bill. 

“5. The tax provisions will not onl 
place additional burdens on all under 
writers in business in New York cit 
but will automatically impose much 
larger burdens on all New York St 
companies wherever they do busin 
“§. The origin of the bill, and t! 
attempt to settle personal controversies 
by legislation, present no argument 
for the bill to which the Legislat 
can properly listen. The bill does 
provide for the extinction of the pres- 
ent powers possessed by statute by th 
New York Board of Fire Underwrit 
and the Fire Insurance Salvage C 

of Brooklyn, nor does it provide 
the disposal of present prope! 
(amounting to over $500,000), used 
these corporations in salvage work 
nor for the equitable disposition of 
efficient force of men now constitut- 
ing the two corps. The bill also pro- 
vides for a tax of 1 per cent. in addi- 
tion to present taxes upon the pre- 
mium income of all fire underwriters 
for insurance upon property in thi 
city of New York. 

“Patrol Service on the Fire Depart- 
ment.—To establish an efficient patrol 
service in the Fire Department of the 
city will require several years of tim 
It must be a separate organization 
from the fire fighting force. It must 
be provided with proper houses, horses 
and wagons, equipment and personnel 
If the patrol is to be a city matter 
and to be supported by a tax upon the 
fire premiums of the whole city, either 
alone or with additions from genera! 
taxation, the city will be bound in 
honor to extend this service to all of 
the boroughs and sections not covered 
by the present service. This cannot 
be done efficiently with the mone‘ 
which would result from a 1 per cent 
tax on fire premiums. In fact, allow- 
ing for the well known excess cost of 
city management over that of privat: 
corporations, the cost will exceed b) 
three or four times the amount of the 
income of the special tax provided by 
this bill. 

“Origin of the Bill. 


-This bill is un- 


derstood to be prompted by local dis 
satisfaction with the action of the un- 
derwriters in combining the control of 
the Brooklyn salvage corps with that 
of the fire patrol in New York, and 





(Continued on page 16.) 
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AMERICAN CENTRAL'S STAND 


GIVES INSTRUCTIONS TO AGENTS. 


President Campbell Makes Careful 
Summary of Missouri Situation 
and Company’s Position. 


President Edward T. Campbell of the 
American Central Insurance Co. of St. 
Louis, has sent to all agents of the 
company in Missouri, a letter stating 
the position of the company in regard 
to the situation created by the enact- 
ment of the Orr Anti-Trust law. The 
letter is carefully drawn, gives a clear 
and impressive understanding of the 
conditions and is considered as an 
admirable exposition of the situation. 


President Campbell’s letter in full, 
follows: 
“The enactment of the Orr Anti- 


Trust Law by the last Missouri Legisla- 
ture forbids in drastic terms the future 
conduct of the fire insurance business 
in this State along the lines usually 
followed and permitted by many im- 
portant States. We enclose herewith 
copy of the sections of the anti-trust 
law which causes us to issue specific 
instructions for the con¢uct of the 
business of this company. It is not our 
desire or purpose to impose any un- 
reasonable measure or condition upon 
the citizens of this State in this situa- 
ticn, and in directing you how you shall 
handle the business of this company we 
have endeavored to fully respect the 
interests of Missouri property owners. 
The Orr Anti-Trust Law becomes ef- 
fective on June 24, 1913. 

“In the interim you will please be 
guided by the rates of the American 
Central Insurance Company, with 
which you are familiar, and before the 
Orr Anti-Trust Law goes into effect we 
will advise you with respect to our 
practices in making rates and rate 
changes after the law becomes opera- 
tive. 

“Our legal counsel advises us that you 
cannot prudently confer with another 
agent respecting a rate, the make-up 
of a rate or agree with another agent 
as to what rate shall be charged for any 
risk, and you are directed (after the 
Orr Anti-Trust Law becomes effective) 
to strictly conform thereto in transact- 
ing the business of this company. We 
remind you that you can invoke the 
penalties of the Orr Anti-Trust Law 
personally and invite the penalties of 
the law to this corporation if in issuing 
policies of the American Central Insur- 
ance Company you use ‘any insurance 
rate or make use of or consult any rate 
book, paper or card containing any in- 
surance rate, published, kept or fur- 
nished by any person, association of 
persons or bureau employed by, repre- 
senting or acting on behalf of any 
other insurance company or association 
in and about the making and publish- 
ing of insurance rates for use in any 
portion of this State.’ 

“Our best efforts are directed to or- 
ganizing a rating department to handle 
our business, though, in pursuing this 
course in compliance with the terms of 
said law, we are put to heavy and un- 
usual expense. We request that you 
advise us the number of blank applica- 
tions you will require for immediate 
use and the supply will be forwarded 
that you may submit your expirations 
in advance, from month to month, that 
we may, through our own bureau, name 
rates at which you will be privileged to 
continue the business now on our 
books. 

First Duty to Old Patrons. 

“Our first duty is to the regular 
patrons of the company. New business 
is of secondary importance and the 
latter, when the Orr Anti-Trust Law 
goes into effect, will only be considered 
when you submit an application to this 
office, giving full particulars, that we 
may have before us information which 
will enable us to intelligently consider 
and name an equitable rate for every 
risk offered. 


“It was our intention to not isste 





instructions until the middle of June, | 
as we wished to occupy a neutral post- | 
tion and avoid any possible criticism. | 
We have received so many inquiries 
from our agents, disclosing that they 
are at ‘sea’ and insisting upon the an- 
nouncement of our plans, that we have 
no alternative but to give you imme- 
diate instructions for your guidance. 

“Should any considerable number of 
companies discontinue writing business, 
it is inevitable that a large amount of 
business will be offered this company | 
that we cannot prudently provide for. | 
The danger of a large floating liability, 
will develop and delays in passing up- 
on risks will be unavoidable. The latter 
might cause annoyance to the public, 
which we wish to avoid, hence we urge 
upon you promptness in the transac- 
tion of every feature of the business. 
We must not ignore the interests of the 
public that may appeal to us by sup- 
jecting their interests to delays that 
ean be avoided. 

“If the expected situation develops, 
this company can provide for only a 
small amount of the business which 
will be released, and we would not be 
meeting our plain duty to our old 
friends if we ignored their necessities 
to make new friends. We are not 
warranted under the circumstances in 
jeopardizing the interests of our old 
customers or the affairs of the com- 
pany by taking on a greater load than 
the well-known conservative policy of 
this company dictates, hence we advise 
that we are not willing to undertake a 
volume of business which might prej- 
udice the interests of our policyhold- 
ers or stockholders. 

“You will please discontinue issuing 
policies for a longer term than one 
year and accept only our net lines on 
any risk, forwarding the daily report to 
this office on the day that the company 
is bound. We especially direct you to 
avoid congestion of liability in either 
exposing risks, in block lines or in 
business centers, as we wish to avoid 
to as great an extent as possible the 
cancellation of business which you 
accept. You will also please avoid con- 
sidering poor or indifferent business. 
We especially caution you to carefully 
select the risks which you offer to this 
company. 

The country store and farm business 
has been unprofitable and has been 
written sparingly, hence we withdraw 
your right to bind the company or any 
country store or farm risk. If you de- 
sire to submit that class of business, 
have an application made out and sign- 
el by the assured and submit the risk 
to this office with the distinct under- 
standing with the owner of the prop- 
erty that the company is not bound 
pending formal acceptance of the risk 
submitted. 

“We urge you to use unusual and ex- 
treme care to avoid being involved 
personally under the provisions of the 
Orr Anti-Trust Law and to be equally 
careful of involving the interests of 
this company by any act of yours. 
While we have every desire to extend 
to you and the citizens of the State 
every opportunity that may be possible 
in prudently handling tne _ business, 
the situation is a trying one and we 
must ask your patience and the indul- 
gence of your customers, for it is cer- 
tain that it will require unusual efforts 
to handle the correspondence with 
ordinary promptness and it may be 
impossible to meet the situation to the 
full satisfaction of our patrons. We can 
only promise that we will do the best 
we can under the circumstances.” 





Sovereign Manager Resigns. 


Harry S. Wilson, general manager of 


the Sovereign Fire of Toronto, re- 
signed at the annual meeting of the 
Company. No successor was appointed. 
Mr. Wilsen, who is a large stockholder 
in the Company, will continue to act 
as manager of the United States busi- 
ness. 














Capital Stock - 
Liabilities - ~ 
Special Reserve Func 
Net Surplus - 


Total Assets 


P. L. HOADLEY, President 
Cc. E. SHELDON, Vice-President 





FIRE, TORNADO & AUTOMOBILE INSURANCE 


American of Newark 


Chartered in 1846 


$1,000,000.00 
5,431,072.05 
300,000.00 
3,135,102.52 


$9,866,174.57 


C. W. BAILEY, Secretary 
F. HOADLEY, Assistant Secretary 


























EDMUND B. COWLES DEAD. 
Senior Partner of Field & Cowles, 
Boston—Long a Notable Under- 
writer in New England. 

Edmund B. Cowles, senior partner of 
Field & Cowles, New England managers 
of the Royal Insurance Company, died 
on Monday at his residence in Brook- 
line, Mass. He had been ill but a day 
or two, heart failure, following pneu- 
monia, being the cause of death. 

Mr. Cowles was long a prominent 
underwriter in New England fire insur- 
ance circles. He was born in New 
Haven in May, 1846, and entered the 
office of the Home Insurance Co. in 
1865 as a clerk. He was made 
retary in 1870 and afterward was 
general agent in New England for 
a Philadelphia company. He organ- 
ized the Meriden Fire Insurance Co, 
in 1872 and was secretary and man- 
ager until 1892 when he was appoint- 
ed assistant manager of the New Eng- 
land Department of the Royal and the 
Pennsylvania Fire. In 1898 George P. 
Field became associated with him as 
managers of the New England Depart- 
ment of the Royal. 

Mr. Cowes was to have sailed on 
Wednesday on the Kaiserin Auguste 
Victoria for Europe. He was a member 
of the sub-committee of the Eastern 
Union dealing with the Boston situa 
tion, but took little active part in other 
organization work. He leaves a widow. 
The surviving partners of Field & 
Cowles are Herbert Damon, John A. 
Jennings and George Neiley. 








PUBLIC ADJUSTERS BILL UP. 
Committee Acts Favorably on Measure 
Requiring Certificates of Authority 
from Insurance Superintendent. 








The Senate Insurance Committee hax 
reported favorably the bill of Senator 
Ramsperger amending the insurance 
law by requiring public adjusters to 
procure certificates of authority from 
the Superintendent of Insurance, and 
defining the term “public adjuster,” as 
used in the section to include every 
person, partnership, association or cor 
poration advertising, soliciting business 
or holding himself, or itself, out as ap 
adjuster of loss or damage by fire, or 
receiving any compensation for giving 
advice or assistance to the assured in 
the adjustment of claims for such loss. 
It also makes the term include all per- 
sons who, for compensation, solicit busi- 
ness, investigate or adjust losses or 
damage by fire on behal! of another 
person, partnership, association or cor- 
poration engaged in the business of ad- 
justing loss or damage by fire. 


Insurance Association Elects 
Officers. 


Factory 


At the recent annual meeting of the 
Factory Insurance Association officers 
were chosen for the new year as follows: 
President H. A. Smith, vice-president 
National Fire; Vice-President George W. 
3abb, manager Northern Assurance; 
Secretary James H. Brewster, manager 
Scottish Union & National; Treasurer 


Thomas C. Temple, secretary lhoenix 


of Hartford. 


JOHN C. PAIGE CO. 


INSURANCE 
65 KILBY ST. . BOSTON, MASS, 








GERMANIA 


FIRE INSURANCE COMPANY 


NEW YORK 
ORGANIZED 1859 


Statement, January 1, 1913 


Cash Capital..... $1,000,000.00 


ain ws asic 
Net Surplus ' 
Surplus for Policy 


7,213,762.27 
2,613,814.88 
Holders ....... 3,613,814.88 


HEAD OFFICE 


Cor. William & Cedar Streets 








For The Protection Of Its 
Policy Holders 


THE HANOVER 


Cash Capital - © 
Cash Assets : ° 


Fire Insurance Company 
HAS A 

$1,000,000.00 

4,985,658.00 


Cash Surplus to Policy 


Holders - - - 1,911,592.00 


The real strength of an insurance company is in 


the conservatism of its management, and the man- 
agement of THE HANOVER is an absolute as- 
surance of the security of its policy. 


R. EMORY WARFIELD- - 


President 
JOSEPH McCORD - Vice-Pres. & Sec’y 
WILLIAM MORRISON - Asst. Sec’y 


JAMES W. HOWIE - - 


Gen. Agent 
HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 











WESTERN ano 
ATLANTIC FIRE 


CAPITAL 
NET SURPLUS 


21 S. Linwood Ave. - - 


INSURANCE CO. 


NASHVILLE, TENN. 


- - = = = $200,000.00 
- - + $122,760.50 


H. H. RIMINGTON, Manager 


C. A. ROWLAND, Special Agent 
Crafton, Pa. 


OPERATING IN 


Pennsylvania, Obio, Maryland, Virginia, West 


Virginia, Tennessee, Kentucky, Alabama, 
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AMONG THE SPECIALS 











FIELD CHANGES IN NEW JERSEY. 
North British and Mercantile Rear- 
ranges its Special Agency Force 
in the State. 

Local agents in New Jersey of the 
North British and Mercantile, of 
London, and its subsidies the North 
British and Mercantile of New York 
and the Commonwealth, .have been 
advised of certain changes of the field 
staff of the companies in their State. 
D. H. Collinson, who heretofore has 
covered Northern New Jersey, will in 
future look after the Central section, 
and will have general supervision over 
the more important losses throughout 

the entire State. 

The Northern portion of the field will 
be supervised by Charles H. Ebbets 
while the Southern territory will be in 
charge of E. E. Ikier, with headquarters 
at New York city. 

Messrs. Ebbets and Ikier are gradu- 
ates of the head office of the Company, 
and are well informed as to its business 
policy, 








Robert E. Gooch has been appointed 
special agent of the London Assurance 
for New York State, with headquarters 
at the New York office. The appoint- 
ment was effective May 1. 

Clyde E. Culp, York, Pa., has been 
made special agent for the A:nerican 
of Newark in western Pennsylvania 
with headquarters at Pittsburgh. 

B. K. Clapp hag been appointed special 
agent for the /idelity-Phenix for north- 
ern Georgia and part of South Carolina. 

John Virchow, of Aurora, ILllinois, 
State agent for the Prussian National, 
died at San Antonio, Texas, of pneu- 
monia. 

H. W. Freeinan, State for the Na- 
tional Union in Wisconsin and Minne- 
sota has resigned to take Minnesota and 
North Dakota for the Northwestern 
National. 

J. C. Wharton has been appointed 
State agent in Jhio for the Sun succeed- 
ing F. M. Jones, who was made as- 
sistant manager at Chicago. 

John Dreihs succeeds A. E, Marks as 
State agent in Illinois for the Con- 
cordia. He was formerly with the Com- 
monwealth of New York. 

W. E. Gassaway, chairman of the 
Farmers and Merchants Bank of Ver- 
milion, Ill., has been appointed special 
agent for the Hanover in southern Illi- 
nois. 

Cc. C. Early, superintendent of agents 
for the Columbia Life, died at his home 
in Cincinnati tast. Mr. Early was sixty- 
five years of age and had been ill but 
a short time from pneumonia. 

D. M. Mackay has been elected chair- 
man of the General Accident, Fire & 
Life Assurance Corporation, Ltd. of 
Perth, Scotland, succeeling the Earl of 
Dunmore. 

W. T. Hoopes, former deputy fire 
marshal of Illinois, has been appointed 
supervisor of agents for the Pittsburgh 
Life and Trust, with headquarters at 
Springfield, Il. 

George Tramel has been appointed 
manager of the Chicago branch office of 
the Aetna Life and the Aetna Accident 
& Liability. 


Establishes Hail Department. 


The National Union of Pittsburgh is 
establishing a hail department at 
Waseca, Minn., in charge of F. T. Day, 
who has had 18 years’ experience in the 
business. The company is entering the 
West and Northwest for hail risks. The 
National Union has just been admitted 
to New Mexico 





Out for Automobile Business. 





Through George H. Tyson, its general 
agent at San Francisco, the Phoenix of 
Hartford, will write automobile insur- 
ance upon the Pacific Coast. 


REARRANGES NEW YORK FIELD. | 
National of Hartford Transfers Rich to 
Western Section and Appoints F. 
L. Owen in East. 

A rearrangement of its New York 
field force by the National Fire of Hart- 
ford, effective May ist, transfers Special 
Agent C. A, Rich from the Northern to 
the Western section of the State, while | 
the Eastern division will be supervised | 
by F. L. Owen, for the past year Mr. 
Rich’s assistant. 

Addressing local representatives upon 
the charge Assistant Secretary Pike 
says in part: “Both special agents 
Rich and Owen are so well and favor- 
ably known to most of our agents that 
they will need no introduction at this 
time, but we bespeak for them the same 
loyal and wholehearted support which 
nas contributed so much to this Com- 
pany’s development to date.” 

Mr. Rich has opened headquarters at 
Rochester, while Mr. Owen will travel 
from Albany. 





LOCAL AGENTS CONFERENCE. 


National Association Will Stand by 
Missouri Agents—Mid-Year Meet- 
ing in Chicago. 

The National Association of Local 
Fire Insurance Agents held its mid- 
year conference at the Hotel La Salle, 
Chicago last week, when it adopted a 
resolution pledging its moral and finan- 
cial assistance if necessary, to the local 
agents of Missouri whose incomes will 
be cut off by veason of the fire insur- 
ance companies ceasing writing busi- 

ness in that State. 

The national officers, executive com- 
mittee and chairmen of the various) 
standing committees of the Association | 
were in attendance. The proposed re- 
duction of expenses in the large cities} 
of the West was up for discussion. 

The visiting agents decided to lend 
both moral anl financial support to 
their Missouri associates, and if the 
suspension is prolonged and the finan- 
cial loss becomes too severe for the 
Missouri agent: efforts will be made to 
raise a fund for their benefit. The 
resolution foliows: 

Realizing and fully appreciating the 
serious conditions confronting our fel- 
low members in Missouri, in the en- 
forced suspension of business by the} 
fire insurance companies in that State, | 
which will necessarily throw all the| 
local insurance agents out of business, 
and realizing further that the situa- 
tion is one of national interest and con- 
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The Gamewell Fire Alarm 
Telegraph Co. 


Fire Alarm and Police Telegraphs for 
Municipal and Private Plants 


OVER 1500 PLANTS IN ACTUAL SERVICE 


EXECUTIVE OFFICE 
30 Vesey Street, New York 


AGENCIES 


178 Devonshire Street, 
626 Monadnock Building, 
1309 Traction Building, 
801 Wabash Building. Pittsburg, Pa. 
709 Dwight Building, Kansas City, Mo. 
915 Postal Building, San Francisco, Cal. 
304 Central Building, Seattle, Wash. 
Utica Fire Alarm Telegraph Co., NY 
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The Northern Electric & Mig. Co., Ltd., 
; Montreal, Can. || 

General Fire Appliances Co,, Ltd. 
Johannesburg, South Africa 

Colonial Trading Co., An¢on; | 
Canal Zone, Panama || R 
F. P Danforth, 1060 Calle Rioja, || [of Liverpool 


Rosario de Santa Fe, Argentine Republic | 


THE LEADING FIRE COMPANY 
. OF THE WORLD 


3oston, Mass. 
Chicago, Lil. 
Cincinnati, O. 





England. | 





cern, and vitaily affects the very found- 





ation principies for which’ we stand, 
therefore be it 

Resolved, That we extend to our fel- 
low members in Missouri our deepest 
sympathy and assure them thry shall 
have our most earnest moral support 
and, if desired, financial assistance. 

Resolved further, That a copy of these 
resolutions be spread upon the records 
of our associaiion and a copy furnished 
the president and secretary of the Mis 
souri Association of Local Agents, 
with the request that he confer with 
the treasurer of our national associa- 
tion, who is empowered with the ad 
vice and approval of the executive com- 
mittee to take necessary action in the 


“STRONG AS THE STRONGEST” 


The Northern Assurance Co. 
(LTD., OF LONDON) 
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“W@W YORK. Losses Paid in U. S. - $28,000,000 
EASTERN AND SOUTHERN DEPARTMENTS 
55 John Street 


NEW YORK CITY 























matter. 

AGAIN IN ARKANSAS. 
American of Newark Re-enters State 
Selecting W. L. Timmerman as 
Its General Agent. 





After an absence therefrom of sev- 
eral years the American Isurance Com- 
pany of Newark, has re-entered Arkan- 
sas, appointing as its general agent for 
the State W. L. Timmerman, of 
Memphis, Tenn. 


Agents for Urbaine Fire. 

Marsh & McLennan, of Minneapolis, 
and Strukland-Doolittle Company of 
St. Paul, have been appointed agents 
of the Urbaine Fire. 
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AL LANGE FOR LASS 


WISCONSIN’S STATE FIRE FUND. 





Losses Last Year Were $1,443—Balance 
Remaining of $28,408—Ten 
Years’ Experience. 


The preliminary report of the Wis- 
consin Insurance Department contains 
a statement of the condition of the 
State Insurance fund from which loss- 
es were deducted amounting to $1,443. 

The fund for the insurance of public 
buildings was established by chapter 68 
of the laws of 1903, which became ef- 
fective July 1st of the same year. The 
amount of insurable property coming 
under the provisions of this law 
amounted, on July 1, 1911, according 
to the rating of the buildings at that 
time, to $7,509,109.00. The losses on 
this property during the year were as 
follows: 


Greenhouses of University... $87 12 
Colony house and _ brooders, 

University ........ BOs caenage 50 00 
Ticket stand, State Fair 

SEE ccinas wanes ckenen 100 00 
Forestry Building, Dairy Barn, 

Ote., THREE <cccsscecee 597 00 
Wisconsin Veterans’ Home .. 442 28 
Expense adjusting fire loss... 8 62 
Books, Free Library Commis- 

SO «idcaus baaanennkskheoe be 50 00 
Seed house, University....... 37 64 
Flag-staff, University ........ 42 15 
Cottage No. 2, Home for 

Fecbleminded .............. 28 59 


sa ietatata git kre ates se adie $1,443 40 
Balance remaining in the in- 
irance fund Jan. 1, 1912..$28,40S 26 

The report says: 

“The entire losses by fire on the 
public buildings of the State, outside 
of the capitol building and contents, 
from the time the law went into ef- 
fect to the close of the year 1911, have 
been $6,773.15. The receipts to tne 
fund have amounted to $160,206.05, to 
which is to be added the premiums of 
the current year. This will be done as 
soon as the rerating of the property, 
which is now in progress, can be com- 
pleted. 

“The loss occasioned to the 
and contents of the State 
which occurred on February 27, 
was $194,275.90. If it had not 
for this fire, the actual cost of carry- 
ing the insurance on the public build- 
ings of the State would have been very 


building 
capitol, 
1904, 


been 


small, as most of the buildings car- 
ried in this fund are of good con- 
struction. The experience of th> State 


clearly demonstrates the possibility of 
lowering the fire waste by building 
modern fireproof structures.” 


REFERENDUM FOR MISSOURI LAW. 


(Continued from page 1.) 

the companies have not indicated any 
intention of cancelling existing policies, 
the order seems superfluous. Attorney 
General Barker also asked the court 
for an order enjoining the companies 
from suspending business which was 
quickly denied. By the court order, 
the companies were given ten days to 
show why they should not be fined for, 
by agreement, threatening to leave 
the State, and to show why they 
should not be enjoined permanently 
from cancelling present contracts. 
Judges Brown, Bond and Walker dis- 
sented. 

Representatives of the insurance 
companies, when the injunction pro- 
ceedings were filed by the Attorney 
General Saturday, said the companies 
had no intention of cancelling present 
contracts, but merely would write ne 
new business or renew present con- 
tracts after April 30. 

The quo werranto proceedings instt- 


tuted Saturday by Attorney General 
Barker in the Supreme Court were 
against the 109 insurance companies 


belonging to the Western Union. Simi- 
lar suits against the 62 companies in 
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the Western Insurance Bureau, which 
took the same action Thursday at Pitts- 
burgh, are also being filed. 

The information charges that the 
companies mentioned entered into a 
pool or combination in restraint of 
trade and against public policy, in 
making, at Philadelphia, on a certain 
date, an agreement as follows: 

“That on said date each and all of 
said respondents unlawfully, illegally 
and wilfully entered into an agreement 
to suspend operation and withdraw 
from sale all fire insurance in the State 
of Missouri on the 30th day of April, 
1913, and unlawfully agreed to refuse 
to accept, write, insure or sell any in- 
surance on any properties located in 
said State of Missouri and unlawfully 
agreed to withdraw from said State of 
Missouri by concerted movement simul- 
taneously on said 30th day of April, 
i913, and thus leave the citizens of the 
State of Missouri without adequate fire 
insurance protection, and unlawfully 
agreed to cancel all fire insurance pol- 
icies heretofore written in the State of 
Missouri, which said action on the part 
of said responcents, if carried out, as 
they now propose, will cause a calamity 
in the financial world in said State of 
Missouri and leave the citizens of said} 
State without any adequate fire insur- | 
ance.” 

The information further charges that | 
these companies constitute three-fourths 
of the fire insurance companies doing | 
business in Missouri and that by reason | 
of such illegal acts and conduct on the} 
part of the respondents and each of 
them, coupled vith their recent threats 
to withdraw from the State of Missouri, 
the people of this State will be left 
without any fire protection and the 
business of the State and of ithe citi- 
zens therein will be seriously impaired, 
the commercial and loan value of build- 
ings destroyed and the citizens will be 
denied the rigkt to protect themselves 
against loss py fire, and that each of 
said agreemen's and understandings so 
entered into by respondents and each 
of them is in restraint of trade, against 
public policy, and in violation of the 
law, and that said companies, have sincs 
the date of the Philadelphia meeting 
and up to the present time grossly of- 
fended against the laws of this State 
and wilfully and flagrantly abused and 
misused their rights, authority and 
tranchises and have wilfully and unlaw- 
fully assumed and unlawfully and wil- 
fully usurped authorities and privileges | 
not granted to said corporations by the} 
laws of the State of Missouri. 

And that by entering into and becom- 
ing a member of said trust, combination, 
confederation, agreement and under-; 
standing as aforesaid, and in pursuance 
of the aforesaid agreement, combination, | 
trust, confederation and understanding | 
so made and maintained as aforesaid.| 
respondents are now, in the State of 
Missouri, unlawfully and wilfully carry: | 
ing out the provisions of said combina- 
tion and confederation and threatening| 
to leave the State of Missouri and t 
suspend business therein and to with- 
draw fire insurance from sale in said 
State on said %)th day of April, 1913. 

And said withdrawal would leave the 
citizens of this State without any pro- 
tection against loss by fire, and said 
companies are now unlawfully and wil- 
fully attempting to carry out such un- 
lawful agreement, combination and un- 
derstanding, and the acts and agree- 
ments of the respondents, insurance 
corporations, as herein set forth, con- 
stitute a wilful and malicious perver- 
sion of the franchises granted to saia 
insurance corpcrations by the State of 
Missouri, and is an illegal anc wilful 
usurpation of privileges and authorities 
not granted said respondents by the 
State of Missouri, to the great und per- 
manent injury of the entire public. 


| 
| 
| 
| 





It is probable that the inspection of 
oil properties in Wisconsin will in 
future be supervised by the insurance 
commissioner of the State. 





WESTERN FACTORY ASSOCIATION. 
Annual Report Makes Satisfactory 
Showing—W. H. Sage, of German- 
American Elected President. 





The annual meeting of the Western 
Factory Insurance Association was 
held at the Union League Club, 
Chicago, last week, following the usual 
dinner. The reports showed a material 
reduction in the average rate and a 
satisfactory loss ratie. The figures did 
not include the reeent $200,000 loss at 
Piqua, O., as it occurred since the fiscal 
year closed. The General Fire of Paris 
was elecied to membership. There 
was considerable general discussion of 
the plans of the Western Union and 
the Western Insurance Bureau to or- 
ganize a rate bureau to rate sprink- 
lered risks. It was decided that the 
association should be more active in its 
competition for business hereafter 

The following officers were elected: 


President, W. H. Sage, German-Amer- 
ican; vice-president, Charles H. Barry, 
Pennsylvania; secretary, G. R. Street, 
Fidelity-Phenix; directors, T. E. Gal- 
lagher, Aetna, and P. D. McGregor, 
Queen. 








WESTERN 
ASSURANCE CO. 


of Toronto, Canada 





UNITED STATES BRANCH 


January 1, 1913 


ind dntsaacaalvebiaakeaderae $2,464,562.05 
Surplus in U.S.................... 1,018,318.63 


HON. GEO. A. COX, President 
W. R. BROCK, Vice-President 
W. B. MEIKLE, Gen. Manager 
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pany 


“The Leading Fire Insurance Com 
of America” 





CASH CAPITAL, $5,000,000.00 


WM. B. CLARK, President 
Vice-Presidents, 
HENRY E, REES A. N. WILLIAMS 
Secretary, 
E. J. SLOAN 


Assistant Secretaries, 
E.8. ALLEN GUY E. BEARDSLEY 
RALPH B. IVES 
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3 1913 
SIXTY-FIRST YEAR 


F ARMERS’ 
FIRE INSURANCE 
COMPANY 


YORK, PENNSYLVANIA. 





Assets, Dec. 31-1912........ $1,153,949. 82 
Weee UGE, dc. cps evccevses 589,603.10 


W. H. MILLER, president 
A. S. McCONKEY, 
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HUDSON UNDERWRITERS 


AGENCY OF THE 


LUMBER INSURANCE COMPANY OF NEW YORK 
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INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, 


United States Branch 
92 William Street, New York 


ENGLAND 


RICHARD D. HARVEY 
United States Manager 








THE NORTH RIVER 
INSURANCE CO. 


OF NEW YORK 


95-97-99 William Street, N. Y. City 


INCORPORATED 1822 


TOTAL ASSETS DEC. 31, 1911 
$2,389,805.24 








CRUM & FORSTER 
GENERAL AGENTS 
NORTH RIVER INSURANCE CO. BUILDING 


ASSETS 
12-31-11 
Empire City Fire Ins. Co., Inc. 1850 $1,149,468 
Nassau Fire Insurance Co., Inc. 1852 840,845 
United States Fire Ins. Co., Inc. 1824 1,046,940 
Dutchess Fire Ins. Co., Inc. 1906 660,716 


(Where not locally represented) 


For New York City 
AACHEN & MUNICH FIRE INS. CO. 
ALLEMANNIA FIRE INS. CO. 
JEFFERSON FIRE INS. CO. 
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BKERN DISCUSSES SITUATION 


HOLDS COMMISSIONS TOO HIGH. 


Wisconsin Commissioner in Report Ad- 
mits There’s No Great Profit 
To-Day in Business. 


Insurance Commissioner Herman IL, 
Ekern of Wisconsin, in his annual re 
port, discusses the general fire insur 
ance situation in his State and touches 
on some problems of the business. He 
believes the expense of conducting the 
business is still too high and cites 
agents’ commissions as being an ex- 
cessive item in the cost. Yet, he ad- 
mits that there is no great rush of 
capital to invest in the fire insurance 
business and that the profit of the 
companies is problematical. He says: 

‘While there is dispute as to Just 
what the profits of companies are, 
only slight examination will show that 
the amount deducted from the profits 
of companies constitutes but a very 
small part of the 40 per cent. and more 
of the premiurns which are charged 
for the transaction of the business. 
The fact that there is no great rush 
of capital to the fire insurance busi- 
ness would indicate that men having 
money to invest do not consider the 
fire insurance field unusually attrac- 
tive. A few large and long-established 
companies show a good percentage of 
profit However, neither the great 
mass of companies, nor the companies 
as a whole, show a very high rate of 
earning on the actual capital and sur- 
plus engaged in the business. 

“If the professional promoter, who 
sells stock on which he reaps com- 
missions of from 10 per cent. to 40 per 
cent. of the amount paid by the sub- 
scriber, would tell the truth as to the 
history of even the successful fire in- 
surance companies, he would soon have 
to seek other employment. Another 
result would be that men and women 
who are attracted by glowing pros- 
pectuses and names of decoys high in 
governmental and private positions. 
would have less cause to regret the 
loss of hard-earned savings. 

“These promoters hold out promises 
of immediate profit equivalent to the 
present percentage of dividends on the 
par value of capital stock now paid 
by the most successful and oldest fire 
insurance companies. They carefully 
conceal the fact that in the early his- 
tory of a.fire insurance company the 
average of about 40 per cent. of the 
premiums for expenses and of 50 per 
cent. for reserves leaves but 10 por 
cent. from the new premiums to mect 
losses which generally range between 
55 per cent. and 60 per cent., and that 
this difference must be carried from 
the surplus until the businéss of the 
company has been increased to a point 
vhere the premiums earned practically 


equat the premiums received. They 
conceal the fact that during this 
period there is generally a shrinkage 
of the surplus, and that naturally there 


will be no dividends. In holding out 
possible dividends, they omit to take 
into consideration the contribution ‘to 
the surplus to be paid by the stock- 
holder, as well as his subsequent con- 
tribution in interest on his investment 
d g the years while he was waiting 
Above all, they 






dividends 
on to emphasize the drain upon 
ruture earnings caused by their high- 
handed appropriations for their own 
use of a large proportion of the pur- 
chaser’s payment, which, in a purely 
financial] enterprise like that of insur- 
ance, puts an almost impossible handi- 
cap on a company so promoted. 
The laws of this State have recent- 
been amended to protect the public 
against these promotions. However, 
adequate enforcement of the law re- 
quires the extradition of offenders. 
Following out the recommendations 
of the attorney general in another in- 
stance, the law should be amended to 
provide a State prison penalty through 


ly 


which these operators could be reached 
outside as well as inside the State. 
These suggestions are pertinent here, 
because the wrong done is not alone 
to the stockholder who is defrauded in 
his investment, but to the insured who 
through these operations is deprived 
of the benefits from legitimate new 
companies organized upon a sound and 
permanent basis. 
Commissions. 

“On the question as to the purposes 
for which the expenses are incurred 
and the necessity of and the benefits 
from such expenditures, one is im- 
mediately confronted with the patent 
fact that by far the largest item of 
expense is the compensation of the 
agent, that is, the expensd of obtaining 
the business. The testimony indicates 
a general consensus of opinion on the 
part of those engaged in the business 
of insurance, that the expenses, in- 
cluding the commissions to agents, are 
unduly large. This view is shared by 
a large proportion of the agents them- 
selves. The Wisconsin State associa- 
tion of local agents, through its legis- 
lative committee, has filed with the in- 
vestigating committee its recommenda- 
tion that agents’ commissions should 
be reduced to a flat 15 per cent. to 
take the place of commissions through- 
out the State now ranging from 15 per 
cent, to 25 per cent. in the Union com- 
panies, and up to 30 per cent. in other 
companies, and from 15 per cent. to 
40 per cent. for both Union and Non- 
Union companies in Milwaukee. These 
recommendations have the concurrence 
of some of the larger agents in Mil- 
waukee and practically all the agents 
in Milwaukee concur in the idea th&t 
there should be a reduction of com- 
missions, though, in place of 15 per 
cent.. many fix the limit at 20 per cent. 
or higher. 

“Compared with the percentages for 
1910. the ratio of commissions shows 
an increase of .24 per cent. and the 
total payments to agents, an increase 
of .32 per cent., while the ratio of ex- 
penditures for rating, inspections and 
fire prevention increased .10 per cent. 

“It will thus be seen that the cost of 
getting the business is still steadily 
climbing and it has been during the 
last fifty years. Compared to past ex- 
penditures, the increased ratio for fire 
prevention is large, but an expenditure 
of less than 2 per cent. for this pur- 
pose, of which perhaps more than half 
is expended for rate-making, against 
almost 25 per cent. for getting the busi- 
ness, even if some small part of the 
latter should be added to the former, 
does not give great hope of an im- 
mediate reduction of the fire waste. 

Preferred Business. 

“Thus, instead of the policyholder 
getting the benefit of reduced rates 
from ‘a more favorable loss ratio, the 
savings are dissipated principally in 
increased expenses for securing the 
business. So-called preferred business 
and graded commissions may be profit- 
ably studied together in this connec- 
tion. Dwelling house risks are called 
preferred business because of the lower 
loss ratio as compared to other risks, 
and commissions on this form of busi- 
ness range from 25 per cent. to 30 per 
cent. throughout the State, and from 
25 per cent. to 40 per cent. in Mil- 
waukee, 

“Throughout -the State the graded 
commissions are 15 per cent., 20 per 
cent. and 25 per cent. with the Union 
companies and many others, while 
some pay as high as 30 per cent. Mil- 
waukee being a so-called excepted city, 
every company is there a law unto 
itself and commissions range anywhere 
between 15 per cent. and 40 per cent., 
and are from 5 per cent. to 15 per cent. 
higher than elsewhere in this State. 
As against the 10 per cent. commis- 
sions paid 50 years ago and the 15 
per cent. commissions paid 35 years 
ago. the present commissions are sure- 
ly liberal and the question may wel 
be raised as to what the public is 
getting for this enormous expenditure. 
A comparison of losses and premiums 
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then and now does not indicate that 
there has been such decrease in the 
fire waste as to justify this increase, 

Present System and Fire Prevention. 

“Without questioning the right or 
necessity of compensating the agent 
fairly for his services, it would seem 
that the present system, especially 
when coupled with our local board law. 
empowering the agents to make rates, 
is about as vicious as possible, and 
that it rather tends, through the con 
tinual demand for higher commissions 
upon a greater volume of premiums, 
to a continuation of the present fire 
waste and its distribution upon the 
owners at an ever-increasing expense 
ratio. 

“This is even more strikingly illus- 
trated, than in the case of dwelling 
house risks, by common experience 
with risks which are equipped with 
sprinkler systems. Such equipment 
generally means a reduction in the in- 
surance premiums of one-half to one- 
tenth of the former rate. and almost 
a like shrinkage in the income of the 
agent from the risk. It demands an 
uncommon altruism from the average 
agent that he shall encourage such 
equipments at such loss of his income. 
The most that has been claimed on the 
hearings has been that individual 
agents would urge such improvements 
for the purpose of taking the line 
away from other agents. 

“One of the reasons given for the in- 
crease in expense ratio, especially in 
commissions; is the multiplicity of 
agents. Undoubtedly a moderate com- 
mission which might be a comfortable 
{Income to one agent becomes, even 
when greatly increased, wholly in- 
sufficient when divided among a num- 
ber of agents occupying the same 
territory. 

Qualifications of Agents. 

“If coupled with this, service is to 
be the test of compensation paid, then 
multiplication of the number of agents 
becomes still more undesirable. The 
fact that practically any person out of 
a job can obtain*the agency for one or 
more fire insurance companies, and 
that persons engaged in banking, or 
the practice of law, or sale of real 
estate, often act ag insurance agents, 
indicates that the service performed in 
return for the payment is not con- 
sidered at all burdensome. On the 
other hand, the agent who perhaps 
spends years familiarizing himself with 
the meaning and effect of policy con 
ditions and who fits the policy to the 
risk after a conscientious inspection 
with possible suggestions for improve- 
ments, and is ready to and does scrve 
both the insured and his company 
while the policy is in force, performs 
a Teal service, for which he is fairly 
entitled to adequate compensation. 

“Limitations upon the number of 
agents within a given territory has 
been suggested, as has also been the 
requirement of certain qualifications 
from persons who are to be licensed 
as agents. Entirely apart from the 
question of reducing the number of 
agents the matter of framing the 
policy contract between the company 
and the insured involves so much of a 
professional relationship and of special 
knowledge of matters relating to in- 
surance that the State plainly should 
require that agents have a knowledge 
of policy conditions as applied to in- 
dividual risks and be of known integrity 
in business transactions and prompt in 
meeting obligations. This professionai 
relationship must be acknowledged, un 
less it be claimed that the agent acts 
as a mere collector of premiums in re- 
turn for a purely clerical filling out 
and signing of the policy. In the latter 
case the work might as efficiently be 
done by banks for the exchange and 
nominal charges now customarily 
charged on commercial collections. On 
the other hand, if the service is pru- 
fessional it should be so treated and 
compensated. 

“A prompt meeting of obligations on 
the part of the agent is not alone re- 
quired on professional considerations, 


but in the interest of economy as well. 
It does not make for a reduction of 
expenses that special agents of com- 
panies must spend a considerable part 
of their time in urging remittances 
from delinquent agents.” 





SHOWS FLAWS IN MEASURE. 


(Continued from page 12.) 

with the action of the responsible 
officers of the salvage corps itt mak- 
ing removals of officers and patrolmen 
to improve the efficiency and discipline 
of the corps. It would obviously be im- 
proper for the management of the 
patrol system to submit to lotal in- 
fluences in the conduct of a business 
requiring the strictest discipline and 
the highest integrity, and upon which 
the safety and protection of human life 
and of property of immense value de- 
pends. 

“The Tax Feature.—The tax feature 
of this bill should not be lightly pass- 
ed over. In the first place, the tax 
proposed is to be levied ‘for the use 
and benefit of such fire department,’ 
without even the guaranty that the 
money will be expended for salvage 
work at all. Secondly, the tax is 
wholly inadequate to maintain a pub- 
lic bureau of the required efficiency. 
The present system is maintained by 
the underwriters at an expense of from 
1.10 per cent. to 1.50 per cent. of the 
premium income assessable. The ex- 
tension of the service to. other 
boroughs and_ districts would be 
relatively more expensive than the 
present system, when compared either 
with the values to be protected or with 
the insurance premium income in 
those districts. 

“Third, any additional tax on fire in- 
surance companies in New York city, 
applying to companies of other States, 
will- result automatically in a corres- 
ponding increase in the taxation of all 
New York State companies in prac- 
tically every State where they do busi- 
ness. The retaliatory laws in prac- 
tically every State require the insur- 
ance commissioners to impose upon 
the companies of this State taxes and 
conditions equal to those imposed by 
this State upon the companies of such 
other States. Inasmuch as a very large 
percentage of the fire insurance busi- 
ness in the country is done by com- 
panies domesticated in New York, the 
amount of additional tax which would 
be imposed upon our own companies 
by such a provision would be im- 
mense.” 





Insurance of $95,000 Carried. 

It develops that the loss suffered 
by the Rose City Cotton Oil Company, 
through the burning of its plant at 
Little Rock, Ark., on the 9th _ inst. 
will be close to $200,000, while the in- 
surance carried amounted to $95,000, 
apportioned as follows: 

On building and machinery—New 
York Underwriters, $20,500; North 
British, $2,500; Fireman’s Fund, $7,500; 


Home, $5,000; Connecticut, $4,000; 
Hanover, $2,500; Palatine, $1,000; 
Royal, $4,500; Commercial Union, 


$7,500; Williamsburgh, $2,500; German- 
American, $2,500; Hartford, $5,000; 
Western, $6,500; Glens Falls, $2,000; 
New Jersey, $1,500. 

On stock—Hartford, $2,500; Fire 
men’s, N. J., $5,000; Fireman’s Fund, 
$5,000; Phoenix, England, $2,500; 
Fidelity—Phenix, $5,000; Connecticut, 
$5,000. 





Chicago Representatives Appointed. 

O. W. Huncke and Company have 
been appointed agents at Chicago for 
the London & Lancashire Guarantee 
and Accident Company of Canada. 





A law permitting companies to take 
credit for reinsurance in calculating 
the 10 per cent. limitation on risks, 
has passed the Michigan Legislature. 
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CASUALTY AND 


SURETY HAPPENINGS 





ENDORSE COMPROMISE BILL 


SENATE MEASURE NOW FAVORED. 


New York Compensafion Outlook— 
Labor Will Oppose It — Majority 
Committee’s Report. 

The sub-committee of the Democratic 
majority of the Senate appointed to con- 
sider the various workmen’s compensa- 
egislation pending to-night report- 





tion 

ed in favor of the Senate Insurance 
Comimittee’s amended bill as against the 
Murtaugh-Jackson measure. The Insur- 
ance Committce’s bill contains a clause 
designed to permit employers to insure 
their employes against injury or death 
with casualty companies recommended 
by the State Insurance Department. The 
Murtaugh-Jackson bill advocated by the 
State Federation of Labor does not con- 
tain the casuaity insurance provision, 
its principal features being the pro- 
posed organization of a State insurance 


fund and the creation of an industrial 
ensation board. 


com] 
The committee bill provides for an 
industrial compensation board whose 


functions are more judicial than admin- 


istrative, and permits employers to pay 
into a fund to be administered by the 
compensation board, which is appointed 
by governer. 

Under the committee, bill all indus- 
tries but agricultural employment and 
do tic service are taken care of, 

the labor bill limits the compen- 
sation to a certain number of specified 
industries. In its report the commit- 
tk ays: 

The advocates of the Murtaugh- 
Ji on bill insisted that the commit- 
te bill should not permit casualty 
companies tos enter into competition 

the state insurance fund or other 
options above named. In considering 
tl question the sub-committ2e after 
much argument was compelled to rec 
ognize the fact that the materia: thing 
the compensation of the working- 
So long as this is assured, not 
the pow r of the State can inter- 
so as to exclude an employer from 
dealing with casualty company without 
violating the American doctrine of 
‘treedom of contract.’ 

The sub-ccramittee is assured that 

ider a State insurance fund system 
properly administered casualty com- 
pany can afford to enter into active 


ompetition. The casualty companies 
may in the beginning absorb consider- 
able of this compensation insurance, but 

the State insurance fund grows and 
in the number of its membership the 
competition of casualty companies will 
disappear. The committee bill provides 
such contrei over the rates of casu- 


ty companies that no danger can be 
tly expected from the source The 
ualty companies have to pay com- 
issions of agents and have other ex- 
penses which will not enter into the 
management of a State insurance fund. 


The claim is made by some of the 
advoeates of Cie exclusion of casualty 
companies that the employers should 
he protected from the higher rates of 

casualty companies. The sub-com- 
believes that they will kept 

tected by sziving them an and 
ir field of competition. They may 
her accept the’ higher rates of thy 
ualty companies or come volunta- 
y under the State compensation 
md, 

\ltogether 
that 


ttee be 


open 


sub-committee _ be- 
amended committee 


the 


es we 
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compensation act is ‘the best practical 
act that can be worked out with our 
present experisnce. It is fair and lib- 
eral in its ternis to both employer and 
employed. It izas many features which 
are a considerable improvement on the 
compensation acts of other States and 
in that respect it even surpasses the 
provision of the Murtaugh-Jacks«n bill.” 





NEW FIELDS FOR BONDING OPEN. 
Blue Sky Laws, Bonding of Commission 
Merchants and Collateral Loan Com- 
panies Among Opportunities. 


It is pointed out that a number of 
new fields are opening up for the bond- 
ing business. In New York pending 
bills which will probably be enacted 
will require bonds of commission mer- 


chants ard of ccllateral loan com- 
panies. The revival of racing in this 
State will also require bonds to be 


furnished by racing associations to pay 
the State tax of — per cent. of their 
gross receipts. In Arkansas, Vermont 
and some other States “blue sky” laws 
have beer passed which will require 
bonds from investment companies and 
concerns selling stocks or securities in 
these Siates. Laws creating State in- 
surance funds for the insurance ol 
workmen's compensation or industrial 
accidents will also require a consider- 
able number of bonds from the oflicers 
and employes of these orgaaizations. 
Workmen's compensation bills in some 
States require bonds from general con- 
tractors and sub-contractors, and und 
the provisions of other laws bonds are 
required from employers unless they 
contribute to the State fund. 

LARGE BURGLARY POLICIES. 
Private Properties Frequentiy Covered 
to the Extent of 
$100,000. 


While the grantings of a $1,009,000 
burglary insurance policy to a New 
York city pawnbrcker recently was an 
event so unusual as to excite con- 
siderable comment both within and out- 
side of underwriting circles, the writ- 
ing of contracts for $50,000 to $100,000, 
and even beyond the latter figure, upon 
private residences, is quite a common 
occurrence. <A feature in connection 
with the granting of indemnity, both 
upon residences and mercantile estab 
lishmenis that should be strongly in- 
sisted upen by managing underwriters, 
is proper replies to application inquiries 
concerning the previous history of 
risks. But too frequently questions of 
vital importance trom an underwriting 


standpoint are ignored by brokers 
either purposely or through inadvert 
ance, and loss settlements are made 
more difficult and decidedly more ex- 


pesive in consequence, 


QUINT’S NEW CONNECTION. 
Former Department Manager for Na- 
tional Surety Now With General 

Accident. 
A. U. Quint recently resigned 
manager of the burglary insurance de- 
partment of the National Surety Com- 
pany, of New York, is now connected 
with the General Accident, of Scotland. 


as 


Forced to Seek Larger Quarters. 


From sheer necessity Ballard and 
Garrett, general agents in this city for 
the Prudential Casualty Company of 
Indianapolis, have greatly enlarged 
their. office space at 100 William street 
and now occupy the entire south wing 


of the older section of the building. 
With greatly enlarged facilities the 
firm has been able to set apart a com- 
fortably furnished room for the ex- 
clusive occupancy of agents and 
brokers. 





OPPOSE BHPLOYERS’ MEASURE 


PENSIONING WORKMEN. 


Wisconsin Lawmakers Kill One Bill 
and Take Substitute Under 
Consideration. 

69 18 the Bosshard 


By a vote of to 


bill permitting employers to cstablish 
pension systems was killed in the Wis- 
consin Assembly some days ago. The 
measure had previousiy passed the 
Senate. 

-The Assembly labor committee rec- 


ommended the substitute for the Bing 
ham bill to amend the workmen’s com 
pensation act. 

Under its provisions the defense of 
contributory negligence may be used as 
a defense only when the emplover can 
prove the injury wilful. Employes are 
deemed to be op the premises where em- 
ployed while zoing to and from work. 
After September 1 this year, all employ- 
ers of four or more persons are deemed 
to have elected to accept the workmen's 
compensation unless before that time 
they notify the commission. 

The new bill holds an employer liabl 
for compensation to employes of con- 
tractors and subcontractors working un- 
der him. The State, county or munici- 


pality may require a bond to protect 
themselves for the liability of a sub 
contractor. Police and firemen come un 


der this provision. The law applies to 
railroad employers only when both the 


employer and she employe have accept 
ed its provisions in writing 

The maximum indemnity for tempo- 
rary disability is fixed at four times 


and for permanent disability six times 
the average annual earnings. [The bill 
provides what shall constitute total dis- 
ability as 

Total blindness. . 

Loss of both arms at the shoulder 

Loss of both iegs at the hip 

Loss of one arm at the shoulder and 
at the hip. 


one leg 


STEAM BOILER LEGISLATION. 


Measure Passes Senate Providing for 
Reports on Steam Boiler Insurance 
to Fire Marshal. 


The Senate has passed Senator 
Ramsperger’s bill amending the insur- 
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ance law by providing that insurance 
companies shal] report to the State Fire 
Marshal all boilers insured, including 
those rejected, giving the reason there 
for, providing that the fee for inspec- 
tion shall be payable within thirty days 
from date of inspection; requiring own- 
ers and lessees of boilers to attach to 
such boilers numbers assigned by the 
Fire Marshal, such owners and lessees 
within cities and incorporated villages 
to notify chiefs of fire departments or 
other assistants to the State Fire Mar- 
shal of the location of each boiler, and 
in outlying districts to notify town 
clerks. 

PAYING FLOOD LOSSES. 
Prudential Casualty to Settle for Plate 
Glass Damages Caused by Ohio 
Floods. 


The Prudential Casualty Company of 


Indianapolis, through its local agent. 
_— = Phelps, announced Thursday 
that all of its policyholers in Dayton 
whose plate glass was broken by the 
recent flood, would be reimbursed to 
the extent of their respective losses 
This is said to he the first plate 
glass insurance company, so far as is 
known, which has offered to stand any 
part of the losses of its patrons in thé 
Miami valley. According to Mr. Phelps 








the policies of the company pla 

state that no insurance shall be paid 
in case of breakage of plate glass when 
the breakage is caused by flood, eart} 
quake, riots, or similar causes The 
officials of the company decided, how 


ever, to make an exception of its 
policyholders in Dayton. and the an 
nouncement followed. 

It is also announced that there will 
be a meeting of plate glass insurance 
men in New York city in the near 
future to consider the matter of pay 
ing insurance to those policyholders 
who suffered through flood in Ohio and 
Indiana. It is believed the action of 
the Indianapolis plate glass insurance 
firm may fore? other concerns in thi 
section of the country to take similar 
steps “Dayton Herald 


Prudential Casualty Withdraws 


Although the Prudential Casualty Co 


joined the Plate Glass Underwriters’ 
Association only last week has 
served the five-days’ notice on the asso- 
ciation that intends to withdraw 
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LOOSENESS IN CONTRACTS 


“UNDERWRITER” RAISES’ POINT. 





Do Companies Ignore Scope of Liability 
Policy in Connection with Medical 
Aid Features? 


A reader of The Bastern Underwriter 
raises the point that the liability com- 
panies are broadening the scope of the 
policy, from what was originally in- 
tended when the contract was drawn, 
with special reference to the payment 
of first medical aid and the contesta- 
tion of cases, even if groundless. He 
discusses the subject in the following 
letter: 

“Editor, The Eastern Underwriter: 

“The looseness in drawing contracts 
is, of course, well known to be uni- 
versal, and it has been justified on the 
main ground, that without it, there 
would be very little work for lawyen;; 
but why should such a reason justify 
insurance men in retaining a contract 
in their practice, and one indeed the 
most important in their line of casualty 
insurance business, which gives rise to 
a quaestio vexata with many minds. J 
refer to two clauses in an Employers’ 
Liability policy, which even with ad- 
justers, different opinions prevail. 

“The clauses have reference to the 
payment of first medical aid, and the 
contestation of cases, even if ground- 
less. 

“It is not necessary to repeat the 
clauses, as they are well known to 
every underwriter, but there should be 
some fixed principle as to their appli- 
cation and use, ag they constantly give 
rise to unjust competition, and serve 
to injure the business in the mind of 
the insurer, who possibly may be one 
of those who deems every insurance 
company a vulture preying upon his 
funds with no honest intentions to pay 
what he considers just claims, however 
unjust they may actually be. 

“My contention is that no company 
is justified in going beyond the literal 
terms of its contract; if it deviates 
from this course, it might as well issue 
a blank sheet of paper as a policy, 
simply stating that ‘any and every 
claim that can pretend to be an acci- 
dent. is payable hereunder, including 
first medical aid and all legal costs in 
the contestation of any claims that 
may be made.’ 

“Viewing the contract as it is now 
framed, I believe that its legal con- 
struction would justify the absolute 
refusal to pay any claims, medical] fees, 
or law costs, that are not strictly 
founded upon a legal liability injury, 
so determined by law, as against the 
employer for some act of omission, 
commission, defect in machinery or 
plant, for which he is responsible, and 
through which the employe was _ in- 
jured. Granting this to be the sole 
interpretation of the contract. is it not 
clearly the intention and the legal defi- 
nition of it, that medical aid can only 
ipply to such cases as come under its 
terms as well as the contestation of 
cases To argue that medical aid or 
contestation charges are to be paid for 
in every injury that occurs is broaden- 
ing the contract far beyond its scope 





and into one rape is simply a work- 
men’s .collective policy, or an ordinary 
accident policy, under both of which 
no first medical aid fees are paid 

“To my mind waa contention is pre- 


posterous, and was never intended by 
the original framers of the policy. The 
danger of the payment of such medical 
fees may also be shown by the recent 
decision in the case of Royle Mining 
Company vs. Fidelity & Casualty Com- 
pany, of New York (Feb. 7, 1912) 
which reads: ‘Where an employers’ 
liability company assumes the defense 


of an action brought by the injured 
person against the insured, with full 
information of the character of the 
action and without any reservation or 
notice to the insured that it did not 
intend to waive such objection, it wili 
be deemed to have waived the objec- 
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tion that the liability was not within 
the terms of the insurance policy.’ So 
much for contesting every case, even if 
groundiess, a term which evidently 
even the ‘F. & C.’ must have miscon- 
strued by heir action in the case. 
The payment of a medical fee may like 
wise be taken as a waiver. If the 
policy contract is so ambiguous to 
many minds, why not make it in un- 
questionable language plain to every 
one? 
“UNDERWRITER.” 

“New York, April 28, 1913. 





COMPENSATION BILL ADVANCED. 





Passes Senate by Vote of 26 to 20— 
Committee Refuses to Report 
Labor Bill. 





Albany, April 30. (Special.)—The 
Senate passed the workmen’s compen- 
sation bill to-night by a vote of 26 to 
20. This is the Senate Insurance Com- 
mittee’s bill. The committee refused 
to report out the Murtaugh-Jackson 
measure, 





FIFTEENTH ANNIVERSARY PLANS 





President John T. Stone Announces 
Three Days’ Entertainment for 
Guests of Maryland Casualty. 





Beginning to-day and _ continuing 
throughout Friday and Saturday, the 
Maryland Casualty Company will cele 
brate its fifteenth anniversary with a 
three-days’ gala program of entertain- 
ment for a big gathering of guests 
whom President John T. Stone has 
especially invited to Baltimore to par- 
ticipate in the celebration. President 
Stone has prepared a very full pro- 
gram for the three days, and his per- 
sonal] announcement accompanying the 
invitations says: 

“We will have at each of the railroad 
stations a reception committee whose 
duty it will be to welcome our visitors 
as they arrive, and see that they reach 
the hotel which will be. our _ head- 
quarters—The Belvedere. 

“For the benefit of any of our visitors 
who may arrive at a time when the re- 
ception committee may not be on duty, 
we give the following directions for 
reaching the hotel from the principal 
stations: 

“From Camden Station take cars 
northbound numbered 1700. 

“From Union Station take south- 
bound cars numbered 1700 or 2900. 

“From Mt. Royal Station take cars 
marked either Preston street or Wilkens 
avenue, eastbound and transfer to 
southbound cars numbered 1700 or 2900 
at Charles and Preston streets. 

“Your expenses from your home to 
jaltimore by direct route and hotel bill 
from the time you arrive in Baltimore, 
either Wednesday evening, April 30, or 
Thursday morning, May 1, until and 
including Sunday breakfast, May 4, 
and your expenses from Baltimore back 
to your home by direct route, will all be 
paid by this Company. Please inform 
us aS soon ag possible by what railroad 
you will arrive in Baltimore, and on 
what day, and at what hour, so that 
our Reception Committee may meet 
you at the depot and conduct you to 
your hotel—The Belvedere. If you 
come by the Pennsylvania Railroad, 
please leave the train at Union Station; 
if by the Baltimoré & Ohio, at either 
Camden or Mt, Royal Station, prefer- 
ably the latter; if by the Western 
Maryland Railroad, at Union Station. 

“We will shortly send you the official 
badge, which is to be worn during the 
celebration. Please he sure to pin it 
on your lapel before getting off the 
train at Baltimore, so that our Recep- 
tion Committee can more quickly pick 
you out of the crowds at the station.” 





Resigns the Presidency. 

Differences of opinion having arisen 
between William Brosmith, president 
of the International Association of 
Casualty and Surety Underwriters, and 
members of the executive committee 
of the organization, the former has 
resigned. 


May 1, 1913. 
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A. Craig 
& 
re- 


Superintendent M. 
How He of the Title Guaranty 
Started Surety Co. of Scranton, 


Out cently gave some interesting 
personal experience in the 
bo! business. He said: 

‘ ted out as agent in 1902. I 
di know where to go for any 
bus <s, but the special agent that put 
me told me that I should cultivate 
the rneys so I started in to culti- 
vat he attorneys. I knew most of 
the retty well and it wasn't long 
bet was getting a lot of judicial 
pus The company kept writing 


mi » public official and fidelity busi- 
found that to get public official 


nes 
bus s, I had to get into politics, so 
le job as deputy county clerk, and 


I « d all the judicial business and 
y all the official business, and 
own that was producing about 
year, we ran it up to 
$ r $2,900 a year. 
yf the first things I did was to 
h banners on the outer walls. I 
n in every conspicuous 
p uld. I got my name in every 
s office I could, and it was in 
1 I had printed little bits of 
i such as telephone num- 
be Then, too, I cultivated the 
ft iip of all the newspaper men in 
T 
I 


e< S100 a 





name 


and whenever there was a 
signed, you may rest assured 
as a little note in the 
company signed the 
b nd who its agert was. By 
ilong these lines of energy 
ciency, I soon attracted ‘the 
of the home office, and they 
in there, and ever since then 
home office man. I am 
| endeavor, so far as I may be 
bring a higher grade of effi- 
home office, and to estab- 
grade of efficiency in the 
] offices, for after all service is 
ts in this business. If a 
an accident policy, the 
liver the policy to him the 
application is made; it 
vay with fire insurance, and 
to be the same way in the 
‘ siness. We have to put you 
ith our policy and so far : 
le, we will do that. 


paper 


S what 


I been a 





is 








Fidelity Department we have 
forms ,of Fidelity bonds 
practically wide open, you 
° There are very few condi- 
hem. That Fidelity bond is as 
bond in the market and 
reason why we should lose 
in competition by reason 
bond. I noticed the 
one of our agents wrote 
lost a bank schedule in 
because some agent had gone 
ken the business away from 
substituting a more liberal form 
( [ think it is just as import- 
ou to hold our renewals as it 
eet new business, and I do not 
ve ought to allow any other 
to walk off with our business 

good strong fight. 


~ oO 


of 
that 
had 





rever good practice is concern- 
will find “The Title” right 

z the lines with the best of them. 
might say a few words on Class B 
s. There are really two divisions 
ss B bonds, those of involuntary 
edings, where the person is forced 
e bond, and those of voluntary 
Now there is a lot of good 
f in Class B division. Attach- 
bonds, where the property attach- 
f s not live stock nor perishable 
property, often offer very good busi- 
I The proceedings are soon over, 
your liability is soon terminated and 
ou can get termination evidence, and 
the person for whom you sign the bond 
Is apt to be worth as much money two 
or three months after you start as he is 
when you sign the bond. That is not 
SO on an appeal bond where it may run 
two or three years. As we all know, a 
person may be worth a great deal of 
money to-day and may be worth noth- 





ings. 








SPECIAL TALKS WITH LOCAL AGENTS 





ing in a year or two. I think we wil! 
endeavor to tell you so far as we are 
able, just what our policy is on each 
particular bond, so that you won’t be 
at a disadvantage and we won't be at 
a disadvantage. 

“I might say just a word in closing, 
and that is that we want you and ex- 
pect you to fight for public official busi- 
ness this fall, because that in the main 
is preferred business. I might say also 
that there is a general misunderstand- 
ing, I think, about holdover officials. 
When we speak of holdover officials, 
we mean particularly treasurers who 
handle large sums of money, or other 
officials handling large sums of money. 
There are any number of smaller bonds 
where the official is a holdover that we 
want and expect you to get. 


La * od 
When an agent tries 
Wholesale to pull off the streot 
Method not auctioneer stunt by 
Practicable corralling a number of 
men together and 
using “high pressure” talk to excite 
his listeners into making applications 


for policies, rather than by convincing 
them through sound argument, says 
the U. S. Health & Accident Co., he 
may secure a few applications but 
usually the business so procured will 
be of little value. 

The street auctioneer 
give him time, cut his 
times and then wrap a 10c. pocket 
comb in a dollar linen handkerchief 
and tell you how he is losing 13c. on 
each comb sold. He is a faker, yet 
people buy from him, but not the same 
pecple the second time. Just so is the 
insurance agent a faker who uses the 
same methods to sell his policy, and 
in nine cases out of ten the policy- 
holder, after he gets home, doesn’t any 
more know why he bought the policy 
than the old bachelor knows why he 
purchased a package of hair pins from 


will, if you 


prices several 


the street auctioneer. 

Another objection to employing the 
methods of the stump speaker is the 
pessibility of there being a “knocker” 


in your audience—one whose brother- 
in-law had a policy in some unheard.of 
company, only paid $1 a year for it, 
and when he died the company 


said 
hey couldn’t pay anything because he 
wasn't killed on a train.” 

You then explain to this man the 
difference in policies and companies 
and ask if just because some one of 
his relatives bought a pair of shoes 
that pinched his feet, if he and the 
Whole relationship have decided to go 


barefoot and wear no more shoes, and 
his answer will be that “his brother- 
in-law took out the policy so his wife 
and children would have something to 
live on after he died.” With this he 
walks away and growls to himself. 
The whistle blows and you explain 
that you will be back the next day. 

You have lost out—failed, and 
chances are you will not be able to 
write any business in that plant, for 
the men talk the proposition over and 
look upon it with suspicion, where had 
you been successful in convincing only 
one good man that such a policy as 
you have to offer is a necessity, his 
associates would agree that everyone 
really ought to have some insurance 
of this kind, and if you follow it up 
in the course of a short time you will 
have eight out of every ten men em- 
ployed in the shop on your books as 
good steady paying policyholders boost- 
ing for you, and insisting that every 
man coming to work must have one of 
your policies. 


the 


It is practically impossible to con- 
vince fifteen or twenty men of the 
merits of your proposition with one 


line of argument, for you have just so 
many different minds looking at the 
proposition from different viewpoints 
and angles. You would not use a shot- 
gun if you wanted to ring the bell in 


a target. Of course not—you would | 


use a rifle, directing your shot at the 
“bull’s eye.” Just so in selling insur- 








ance. You cannot hope to talk in 
generalities and make policyholders of 
your prospects. You must gauge your 
talk to hit the vital spot of each indi- 


CHARLES W. FOULKE 
S. E. Cor. Walnut and Fourth Sts. 


vidual. PHILADELPHIA 
Be careful in selecting your first 
prospect. Distribute your literature in 


Claims Investigated and Adjusted for 


such a way as to compel the men to Insurance Companies and Corporations 


read it (there is none better for this 











purpose than the “WHY” circular), and 
when you see a man eating from a| 
nicely prepared lunch basket approach | 
him. His appearance tells you he has 
a good home and no doubt appreciates 
it, and don’t give up until you secure 
his application and a list of his friends 
in the shop. Then see them during 
the noon hour or at. their homes in} 
the evening. 








After you have written five or six 
the rest will come easy and by proper- 
ly looking after the business you will 
hold it sound-—no one can tear it down 

and the possible knocker will be 
branded as an ingrate or a fool by your 
followers, and possibly you will later on 
secure his application 





<</2I9T IN Supsncs compte” 
of fee Yor 


SUPERIOR POLICIES 


KIMBALL C. ATWOOD, President 





Valuable Publications 
Of high service to the underwriting 
fraternity are the various pocket charts 
issued annually by the Spectator Com- 
pany of New York city. The 1913 edi- 
tions of both the Life Insurance Policy- 


80 Maiden Lane, New York 











holders’ Pocket Index and the Handy 

Chart of Casualty Insurance are now ri 

off the press and have been supplied GEORGE J. KUEBLER 

to patrons So well and favorably A 

known are the publications that ex- ttorney - at-Law 

tended notice of them is wholly super EXPERT LEGAL COUNSEL ON 

Sous. INSURANCE MATTERS 
The Bureau of Mines of the Depart Briefs of the Law in any State 

ment of the Interior has issued for dis on Matters of 

tribution, Bulictin 62 on National Min INSURANCE 

Rescue and First-Aid Conference it a Specialty 

ittsburgh, Pa.. September 23-26, 1912 

and Technical Paper 48, on Coal Mine -: + References on Application -:-:- 
Accidents in the United States, with 


| Suite 720-29 So, LaSalle St. ,Chicago, It 


rELEPHONES: Randolph 6816 and 6817 


ionthly statistics for 1912 











WHAT YOU DESIRE IS COMING’ TO YOU 
No ‘‘ifs’’ ‘‘ands”’ 
GREAT EASTERN ULTRAS 
NEW ORDINARY ACCIDENT AND HEALTH 
INSURANCE CONTRACTS ARE WHAT YOU 
DESIRE AND WHAT YOU CAN SELL 
GET NEXT! 


GREAT EASTERN CASUALTY COMPANY 


55 JOHN ST., NEW YORK 


or ‘‘buts’’ the 











THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co, 
Home Office, 47 CEDAR STREET 
Chartered 1874 
G 


PLATE GLASS 
PERSONAL ACCIDENT O ES 
AND HEALTH P LICI 

OF THE MOST APPROVED FORMS 

EUGENE H. WINSLOW, President 


DANIEL D. WHITNEY, Vice-Pres. 8. WM. BURTON, Sec. ALONZO G. BROOKS, Ass’t Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED 








THE SIGN OF GOOD CASUALTY INSURANCE 


HEAD OFFICE F. J. WALTERS 


CHICAGO Resident Manager 
rain 55 JOHN STREET 


F. W. LAWSON New York 
General Manager 


Liability, Accident, 


Burglary, Boiler and a tk Resident Managers 
Credit Insurance Established 1869. New England 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 


Elmer A. Lord & Co. 
145 Milk St., Boston 
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THERE IS ALWAYS ROOM AT THE TOP 


COME WITH US 
AND IT WON’T 
BE SO HARD TO 
GET ON - - - 








Live ones win 


among 


IZZERS 


Write to J. L. BABLER, 


General Manager Agencies 





INTERNATIONAL LIFE, ST. LOUIS 








SURPLUS LINES 


GUARANTEED UNDERWRITERS—LONDON LLOYDS 
Licensed in Iilinois 
Capacity, $100,000 Single Risk 
Immediate Binders 
10 per cent Commission to Brokers 


MARSH & McLENNAN 


INSURANCE EXCHANGE 
CHICAGO, ILL. 


New York Chicago Minneapolis Duluth 





COMMERCIAL FIRE 
INSURANCE COMPANY 


WASHINGTON, D. C. 








Statement, December 31, 1912 


Capital Stock Paid in Full - - $430,790.00 
Surplus to Policyholders - - - 704,179.37 
Total Assets --. , 925,751.35 








Throughout its entire history of 23 
years the COMMERCIAL has 
maintained an enviable record for 
PROMPT AND HONORABLE 
SETTLEMENT OF CLAIMS 


Correspondence with reference to our specially 
advantageous agency contracts should be addressed 
direct to the Home Office and will receive prompt 
and courteous attention. 











| 




















is making the most rapid progress because, among 

other good points, it grants the most complete 

protection to policyholders through combinations 

of Life insurance, Permanent Disability insur- 

ance, and Weekly Indemity for loss of time. 
For Agencies Address 


BOSTON, MASS. 
| ARTHUR E. CHILDS, President 





WM. C. JOHNSON, Vice-Pres. and Gen’! Mgr. 


| The Best Company To Work For Is One Which | 


The Columbian National Life Insurance Company | 


| 


| 


i} 


| 
| 
| 
i} 














Erie—Altoona 


Man of Managing Size Needed— 
Good Contracts, Liberal Commissions 


NO BETTER POLICIES 


Write Direct 


Scranton Life Insurance Co. 


Scranton, Penna. 

















VALUABLE AND EFFECTIVE 
CANVASSING LITERATURE 


——F Oo R-— 


LIFE INSURANCE AGENTS 
“REBATING VOIDS THE POLICY” 


‘*Rebater and Assured Liable to Fine and Imprisonment ’’ 
$2.00 per 100; $1.25 per 50 


“A BANKING PROPOSITION or TWO METHODS OF SAVING” 


Price $5.00 per 1,000; $3.00 per 500 
(With Imprint on Lots of 5,000 or over) 


“DO RICH MEN NEED LIFE INSURANCE?” 


Giving Effective Answers in the affirmative 
Price $2.00 per 100; $1.25 per 50 


“A STORY OF TWO PYRAMIDS” 


Illustrating the Difference Between the Legal Reserve and Assess- 
ment Plans of Life Insurance 
Price $1.50 per 100; $1.00 for 50 


“COUNTER PROPOSITIONS ” 


Insurance for Property and Life 
Price $5.00 per 1,000; $3.00 per 500 
(With Imprint on Lots of 5,000 or over) 





The above pamphlets are productions of articles appearing 
in past issues of THE EASTERN UNDERWRITER, or for which 
we are agents. 

Samples of any or all of the above sent upon receipt of 25c. 
postage. 

Address THE EASTERN UNDERWRITER CO. 
105 William St., New York City 

















